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OFFICE DISPLAY ins \ hous o Co. in Berkeley, Calif 


Major ‘Farms Out’ Accessory Supply 


A West Coast major does not sell batteries and accessories directly to its service stations 
but grants sales and distribution rights to a TBA supply company Details of how the arrange 


ment came about, and the products supplied in this way, appear on p. 74 
i PI PI 


Three New API Projects to Help Oil Marketers Developed at Meeting—Page 41 


Collapsible Pallets Designed to Ease Warehouse Handling of Tires—Page 64 





~ Look at the Heart 


-.. THE PUMPING UNIT AND 


“a AIR ELIMINATOR ASSEMBLY 
; ay Rotary Pumy belt drive r b] 


- 


RPM assemble 


e 


Model 748 20 serves 


a 13 ft. radius 


ERIE METER SYSTEMS, INC. 


Main Office and Plant, Erie, Pa., U.S. A. 











ETHYL ADVERTISING IS MAKING AN 
IMPRESSION IN YOUR TERRITORY 


Month in and month out Ethyl advertisements roll up 


Products sold ender the 


top readership scores in magazines reaching 56,000,000 
people. They are catching your customers’ eyes and re- 


minding them to buy your best gasoline. 


ETHYL CORPORATION, NEW YORK 17, NEW YORK 


ETHYL” trade-mark antikneck compoeuads sat coke. ethylene Gichioride sodium (metallic) chierine (Hquid) OW sowie @ye benzene bexachioride (techaica!) 





THE CARE AND NURSING OF TANK CARS 











When unloading, watch the 


vacuum and air pressure. 


Another way to get more from your GATX tank cars 


GBTxX7 GENERAL AMERICAN TRANSPORTATION CORPORATION 
it 135 South La Salle Street - Chicago 90, Illinois 
| District Offices: Buffalo « Cleveland » Dallas » Houston « Los Angeles » New Orleans 


New York « Pittiburgh - St. Lovis « San Francisco + Seattle + Tulse « Washington 


Expert Dept: 10 East 49th Street, New York 17, New York 
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You're Always Welcome! 


Join the hundreds of enthusiastic jobbers who have teamed up with The 
Conoco Man and started to make bigger profits than ever! You'll like 
him and the company he represents. And you'll like the way he's always 


ready to help your business, but never high-pressures you. Remember— 
only The Conoco Man offers the “Conoco Profit Package” —containing 


bigger business for you! 


| Bae 
Put the ‘Conoco Profit Package 
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THE CONOCO MAN 
for BIGGER BUSINESS 


* * * 


With the Conoco hrojir 


/ 


Ckage 


NOTHING SUCCEEDS LIKE succEss! That’s why jobber after 
jobber has come over to Conoco, after meeting The Conoco 
Man and seeing his “‘Conoco Profit Package.” 

Learn about the hundreds of jobbers who began making 
more money than ever before by teaming up with The Conoco 
Man. Learn the facts about Conoco’s fine new products and 
customer-making programs that get and keep new business 
for you! 

Then team up with The Conoco Man, and add your name 
to his long, long list of jobber success stories. 

Get to know The Conoco Man! Call or write him today: Al 
buquerque, Butte, Chicago, Denver, Fort Worth, Houston, 
Kansas City, Los Angeles, Lincoln, New York, Oklahoma City 
Salt Lake City, or Ponca City, Oklahoma 


X Super > 
MOTOR i 





A leader with new-product research and develop A leeder with millions of motorists — new Conoco A teeder for 76 years with extro services thot 


ment. A leader with the finest in products, service, 
merchandising progroms—oand a friendlier way of 
doing business. That's why Continental is o grect 
outfit to build your business with! 


Svper Motor Oil. Conoco products keep your dealers 
customers coming bock, keep your deolers sold on 
you. Grect advertising hammers home Conoco 
Svper's greot “50,000 Miles—No Wear” story 


to work for YOU ! 


NE ¢ 


build bigger repect business for Conoco deolers 
Neo other off compony offers unique TOURAIDE, the 
personolized travel service. And Conoco credit 
cords bring extra business from countiess tourists 





protects its 
petrochems with 
Tri-Sure Closures 


n its multi-million-dollar plant near 

Bishop, Texas, Celanese Corpora 
tion of America produces formal 
dehyde, acetone, methanol and other 
chemicals by the oxidation of petro 
leum hydrocarbons. As one of the 
world’s leading sources of petrochem 
icals, Celanese keeps its production 
at a peak to meet the demands of 
defense and industry 
As an essential part of packaging 
these fine chemicals, Celanese equips 
its thousands of drums with Tri-Sure 
Closures*--to guard every gallon 
from leakage, pilferage and substi- 
tution 
Where the standards of quality are 
the highest, and where packaging is 
as exacting as production, you find 
Tri-Sure Closures, The reason is that 
company after company, in the pe 
troleum and chemical industries, has 
proved that 7ri-Sure protection pays 
Give your products the security of 
the Tri-Sure flange, plug and heav 

auge seal an assembly that is your 
assurance of safe deliveries. When 


CLOSURES you order drums, just specify “Tri 


Sure Closures 


AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 
TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 
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AHEAD OF THE NEWS 





NEED SUMMER SPARK—A major oi] company and 
a large mail order house agree there is great need 
for an immediate retail sales campaign on replace- 
ment batteries. Both say a summer sales campaign 
is “absolutely necessary" to reduce, by whatever 
amount possible, next winter's peak demand. They 
see a hot summer and severe winter as creating a 
shortage of up to 6 million batteries which could 
bring widespread trouble in other lines through idled 
commercial and passenger car transportation. Under 
most favorable summer and winter weather condi- 
tions, they place the battery shortage by the end of 
the winter at 2.5 million. 


COST-CUTTING WRINKLE Dissatisfaction with 
home heating oil delivery costs is leading one eastern 
marketer to plan a series of movies of actual tank 
truck deliveries. The films would be used both for 
study of cost reduction possibilities and training of 
truck drivers. 


SOUND EFFECTS New interest is being shown 
among gasoline marketing men in the East in the use 
of wire recordings on public address systems at serv- 
ice stations for telling customers about products and 
services. Some dealers who have installed the sys- 
tems, at outlays of up to $250, are reported well 
pleased with results. 


HEATING OIL PROMOTION—Services of the Fuel 
Oil Foundation in promoting oil heat are going to be 
extended from the East Coast to all parts of the 
country as soon as possible. The problems of funds 

contributed by Independent and major company 
suppliers—and personnel have been under study for 
some time. Meanwhile, the foundation will continue 
giving such help to fuel oil marketers outside the 
East as its present facilities permit. 


NEW TRUCK RULES—-Oi! Industry trucking people 
see little chance that the Interstate Commerce Com- 
mission’s revised truck leasing regulations will be- 
come effective as scheduled on Aug. 1 (see May 30 
NPN, p. 51)). Not only is it expected that promulga- 
tion of rules will be held up by a rash of petitions 
for reconsideration from interested parties but there 
is also the likelihood that the courts will be resorted 
to in the event of rejection by the commission of re- 
consideration pleas 


APPEAL CERTAIN—Whatever the outcome of the 
Richfield “exclusive dealing” case, the loser will carry 
an appeal to the U. S. Supreme Court. Both govern- 
ment and Richfield are so firmly convinced that their 
respective casey are just and solid, neither will accept 
an adverse decision from the U. S. District Court 


ASSIGNMENTS MADE—Contracts Committee of Na- 
tional Oil Jobbers Council now expects to have its 
data assembled on prices, costs and jobber margins 
for presentation at the quarterly meeting of NOJC 
at Atlantic City July 17-19. It is still problematical, 
however, just how soon the complete report will be 
issued. Committee findings first must be approved by 
the full membership of the National Council. Com- 
mittee members met for two days in Cincinnati pre- 
ceding the spring meeting of the API's Marketing 
Division last week and laid the groundwork for the 
final assembling of information at Atlantic City. Spe- 
cific assignments were given to each of the 11 com- 
mittee members and out of their studies the commit- 
tee expects to amass a formidable array of facts and 
figures to prove its contention that the jobbing seg- 
ment of the oil industry has not shared equitably in 
industry profits during the past several years 


PROTEST UPCOMING?—Supply of black plate, al 
ready tight, isn't expected to improve and probably 
will worsen if current conditions prevail. Steel pro- 
ducers find it more profitable to sell tin than black 
plate. This, plus fact that food industry has pri- 
ority on tin, makes outlook for black plate not too 
promising. However, look for the oil industry to 
make its voice heard soon in Washington in an effort 
to get a better deal on black plate. 


CHANGE IN DESIGN ?—Buick's change in hydraulic 
valve lifter design to overcome current difficulties has 
many oil lubrication men saying that this is but the 
first step in a general move to make design changes 
in other lifters currently proving troublesome. These 
same lube men also feel that other engine design 
changes are in the works which may affect present 
recommendations of some car manufacturers for 
heavy duty type motor oil. 


FAULT FINDER—One auto manufacturer is report- 
ed to have designed a “leak down measuring device” 
which would be used to detect faulty hydraulic valve 
lifters. Unit would eliminate the current practice of 
removing all lifters in order to find the faulty one 





HERE'S A MOTOR OIL THAT 


EXCEEDS 
HEAVY DUTY 
REQUIREMENTS 


Its remarkable toughness and “wear-reduction™ 


properties make Custom-Made Havoline the best 
motor oil for any car, new or old. Results: increased 
engine power, longer engine life, better gasoline 


mileage, fewer engine repairs. 


Custom-Made Havoline is one of the best known 
and greatest advertised motor oils on the market 
today. Color pages in the big magazines plus many 
other powerful advertising and sales promotion 
methods are telling millions of car owners 
everywhere about this heavy duty motor oil 
reminding them again and again 

that “Havoline is the best motor oil 


your money can buy.” 


Many new car manuals now specify heavy 
duty motor oil. It's essential because of 
closer engine clearances — particularly in 
new cars with hydraulic valve lifters. 

Car manufacturers are now using Custom- 
Made Havoline at their plants on their 
proving grounds . in their factory drive- 
oways 

Seo always use Custom-Made Havoline in 
your new engines 

Stock it for your customers’ constant use. . . 
for their greatest satisfaction . . . for your 
own protection. 


The Texas Company 














What’s U.S. Rubber doing 
in rotary drilling pumps? 


THESE U.S. LINER SLEEVES are made 
from time-tested compounds, insur- 
ing a perfect seal. Available in sev- 
era, types to fill every demand of 
oil field service. 


SELF-ADJUSTING, AUTOMATIC 
ACTION of U. S. MATCHLESS 
PACKING reduces wear on rods 
and plungers,' lowers packing costs 
Often used at pressures as high as 
8,000 psi. Selected as original equip 
ment by many of the largest makers 
of rotary drilling rigs 
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“U.S.” oil field specialists are constantly working on new 
ways, new products to speed up drilling, reduce costs 
The line of U.S. Packings, for example, represents in 
design, materials and workmanship what is right from the 
engineering standpoint. Each type is packaged for easy 
handling and for quick identification for application. A 
complete range of sizes and sets are furnished for the 
leading makes of mud pumps 


U.S. WATER CYLINDER AND POT COVER 
PRODUCTS OF GASKETS are made from a combina- 
tion of high quality duck and rubber 
friction to prevent leaks and blowouts. 
Lathe cut or cut from slab stock 


UNITED STATES RUBBER COX PAN Y 


MECHANICAL GOODS DIVISION + ROCKEFELLER CENTER, NEW YORK 20. N.Y 





ASK 


Why do so many Independent Pe- 
troleum Distributors decide on Rich- 


field? Just ask the man who is one 


Says one Distributor® in New 


York 


The Richfield line is tops with my 
dealers and customers 
A Massachusetts Distributor* 
adds 


Richfield is a fine organization w do 
business with always ready to 
supply information and help, and al 
ways operating as a real Independent 
Distributors’ organization 

From North Carolina a Distribu- 


tor® writes 


In 4 years with Richfield our busi 


ness has increased consistently and 


the number of our service station out 
lets has grown from 8 tw 40 
The Richfield Franchise offers the 
Independent many other advantages 


Get full particulars today 


* Nemes end addresses on request 


RICHFIELD 


Oil CORPORATION 
OF NEW YORK 


SERVING THE EASTERN SEABOARD 


FROM MAINE THROUGH THE CAROLINAS 
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WASHINGTON 





Alkylation Plants Will Get First Nod 
From PAD on Steel Needs Under CMP 


By Herbert A. Yocom, Washington Editor 


PAD will favor alkylation plants 
above all else in doling out steel and 
other construction essentials to the 
il industry under the Controlled Ma- 
terials Plan 

A hard-and-fast decision to that 
effect has already been made, as will 
become apparent when the agency 
gets down to the bitter business of 
actually passing on the merits of pro- 
expansion projects from the 
standpoint of which will contribute 
most to the defense program 

Alkylate of course, is the big 
item in aviation gasoline. The high- 
est grade military avgas is around 
85% alkylate. But, despite the fact 
that requirements are mounting, in- 
dustry in the main is reluctant to 
build new facilities or 
habilitate or change over World War 
II plants, because an “alky unit,” as 
such, would be pretty much of a 
white elephant in normal times 

That is why the 
the past couple weeks 
essary to ask 
that would be used as an incentive 
to industry to provide the needed 
capacity, by relieving the operator of 
the burden of keeping a plant in 
stand-by condition and also assuring 
him he will recoup on his investment 

And that, too, is why PAD means 
to give first preference to alkyla- 
tion facilities in the picking-and- 
choosing process which now begins 
under CMP. It is going to be a case 
of other oil industry expansion proj- 
ects having to do with what's left 
PAD 
other way out 

So stand back and watch for the 
fireworks 


posed 


even to re- 


military, within 
found it nec 


Congress for money 


over, but reportedly sees no 


Through a third party, Interior 
Secretary Chapman has informed the 
writer that he read the observations 
carried in this space on May 23 and 
lesires him (meaning me) to know 

1. He (Chapman) is not seeking 
authority under amendments to the 
Defense Production Act which he 
would use to have government build 

mercial-size synthetic liquid fuels 
plants 

2. He believes sincerely that syn- 
thetic plants should-—and will—be 
built by private industry, and that 

}. He thinks that any private in 

rests desirous of building a plant 
much entitled as any 
"ther group to receive every possible 
government 


are just as 


encouragement from 


whether in the form of accelerated 
tax amortization, priorities aassis- 
tance, a loan or a guarantee of mar- 
ket 

OK, Mr. Secretary, OK, but we still 
say you ought to present your 
case to Congress, then let it decide 
whether now is the time to expend 
our substance on such a speculative 
venture 


Americana Dept.—Into the mael- 
strom known as the Office of Price 
Stabilization, there recently came an 
oil industry man to go to work as a 
petroleum specialist. He walked in 
and surveyed a rushing, tense scene 
of activity—typists typing furiously 
legal counsellors counselling at 200 
words a minute and experts expert 
ing at top speed to get down on 
paper the tailored orders for petro- 
leum. Resignedly, the newly-arrived 
industry man hung up his hat and 
latched onto the nearest desk. Things 
are bound to slow down, he thought 
But, instead, they began whirling at 
an even faster pace. It was too much 
for his nerves. And, so, just two 
hours after he hung up his hat, he 
retrieved it and left. That was four 
weeks ago and he hasn't been back 
since. Some two weeks after he van- 
ished without a word, OPS began 
looking around for him. The agency 
ealled his company and found out 
that he had gone home from Wash- 
ington, drawn his back pay, retired 
and set out for Florida—to stay!’ 


If it isn’t one problem, then it’s 
another. Air Force is writing a new 
jet fuel specification to replace its 
present JP-3, because the latter boils 
at high altitudes to heavy 
evaporation loss. Yet a majority of 
refiners, after studying it, now re- 
port that the proposed new JP-4 
spec would tend to reduce their of 
ferings of product from existing fa 
cilities by around 20% 


cause 


* National Petroleum Council's 
Transportation Committee, in making 
that oil truck census requested by 
PAD, will rely on National Tank 
Truck Carriers, Inc., to make an ac- 
tual survey of for-hire haulers but 
arrive at totals on private trucks by 
projecting figures gathered by the 
Census Bureau in connection with the 
1948 business census 














HOSE GIVES MORE SERVICE when it’s 
reinforced with Du Pont “Cordura” High Tenacity Ray 


To anyone who buys hose, here are a few 
words that will help him select the hose that 
will give maximum service 


Before you buy, find out what type of cord 
is used to reinforce the hose. If it's reinforced 
with Du Pont Cordura*High Tenacity Rayon, 
you'll have a hose that is stronger, lighter, 
and much more flexible. It won't kink or 
snarl, and it will stand up under abuse. 

Why does “Cordura” rayon make such a 
difference? ‘Cordura’ yarnisinherently much 
stronger than the yarns of natural fibers used 
in hose. It is made in continuous filaments 
with no short ends to pull apart under strain; 
consequently, there are no weak spots in hose 


Next time specify hose reinforced with 


made with “Cordura.”’ It enables manufac- 
turers to make hose thinner — with fewer plies 
yet stronger. Thin hose is more flexible, 
develops less internal friction, is less apt to 
bruise or split. That's why it lasts longer. 

If you want to get more service from every 
hose you buy, be sure to ask your supplier 
to give you hose reinforced with Du Pont 

Cordura” High Tenacity Rayon. 


* ne 
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SETTER THINGS FOR BETTER LIVING THROUGH CHEMISTRY 


; Rayon 


STRENGTH AT Low Cost 


Berge - leading hese rem 
forced with “Cordura” rayon is 


lighter, stronger 


Pump hese reinforced ~ ith 


Cordura’ is stronger andlight@? 


Fuel-truck hese reinforced 
with “Cordure”™ rayon is tough@? 
ond lighter 


Aire hose reinforced with ‘Com 
dura” rayon is stronger, longat 
lasting 


Cor-wash hese seinforced with 
Cordura” rayon won't kink or 


snorl, 





dell O07, more protection 


You're driving more than 
ever before — more mile- 


age means more battery 


Your battery is being 
charged more — not only 


over more miles but, also, 


wear 


at higher rates 


Higher compression 
motors are here —they 
require more battery start 


ing power 


Today, batteries are un- 
der the hood —and un 
der-the-hooc i batteries 
must withstand under-the- 


hood temperatures. 


New Willard Super 
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against the No.l battery killer 


withWillard 


PRODUCTION EXPANDED 


to meet the demand for 


Willard Super Masters 
So great has been the demand for 
the Willard Super Master, that 
some dealers have been unable 
to keep it in stock. But now pro- 
duction facilities have been ex- 
panded— more Super Masters are 
being delivered to Willard Deal- 
ers every day! 


Thousands of car owners have 
bought the Willard Super Master 
—thousands still need it. See 
your Willard Distributor today! 


THE METALEX GRID 
with these 


plus features 


MAKES THE NEW 
WILLARD 
SUPER MASTER 
CUSTOM-BUILT FOR 
TODAY'S DRIVING 
CONDITIONS 


at points of 
Stress. Withstands high 
under-the-hood te 
atures. 


METALE X 


greatest battery improvement in 25 years! 


Today, OVERCHARGING is the No. 1 battery killer. More batteries 
are worn out from this one cause than from all other causes combined! 
Overcharging strikes directly at the grids—the lead-alloy framework 
which holds in place the current-producing active material. Overcharg- 
ing corrodes the grids—fractures them—destroys their ability to retain 
active material—destroys their utility as current conductors 


But now METALEX—a new and vastly superior grid metal has been 
developed and perfected by Willard metallurgists specifically to combat 
damage by overcharging. And METALEX does so—stubbornly, effec 
tively. METALEX provides a full 100% more protection against the 
No. 1 battery killer! METALEX I-e-n-g-t-h-e-n-s battery life. Available 
exclusively in Willard Super Master Batteries! 


FOR LONGER Lire 
Lg 
£4) 


Will neither crack in 
winter nor melt in sum- 
| Withstands high 
unc er-the-hood 

temper 
mper- atures. , 


FOR QUICKER STARTS 


So much more chemically 
active, that snap starts are 
assured—even in cars 
powered by new higher 
compression motors! 
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SUPPLY AND DEMAND 








nual meeting May 23 that company 


1951 Oil Demand Will Be 9.5% Higher = {,:32326 “s cxplorstory work ang 


irilling program wil] be larger 

. . than for several years past both in 

Than in 1950, Bureau of Mines Says the U. 8. and other parts of the world 

Aviation gasoline production. stocks 

Total demand for vil i the 5,900,000 b/d, up 30,000 b/d from its and demand all increased in March 

U. 8. during 1951 Vv en estimate for May. This forecast in over February, according to a Bureau 

Bureau of Mine ipping i udes estimates for June of a total of Mines report. Bureau data is sum 

mand by 95 a st the gasoline demand of 102 million bbls marized below 

rease it predicted we «ef f is a gasoline yield of 44.5% and total Finished Grades and Components 

November rude runs averaging 6,330,000 b/d Maseh hes ——y 


1961 i196! 1956 


In a revise r sued June (thousands of bbis.) 
it 10 ; 


Crude runs to stills were boosted , 

| the bureau estimated domestic ds 25,000 b/d during the week ended nth-er tocks 564 5 255 7 758 
men at 7,178,000 b/d, plus exports May 26 as compared with the pre ye he a oO one 
f 27 1, fo total of 7.452 ul demanc " 2 120 
oe 000 b alias al of 7,452,000 ous week, according to API statis Total imports of crude oil and prod- 
® (see summary table on this ucts fell 169,700 b/d during the week 
ended May 26 as compared with week 
earlier, according to API Average 
for week ended May 26 was 784,900 
b/d. Crude oil imports alone dropped 
130,000 b/d to 488,300 b/d 

All-time high in crude oil produc 
tion in Kuwait was reported for 
April. Average of 569,423 b/d topped 
the previous record set in January by 
147,431 b/d, according to Gulf Oil 
Co., reporting for Kuwait Oil Co 


, ec the expe ‘ . 
To meet heme xpected r quire age). While gasoline inventories con 
ments, the bureau foresees total pro 
fuction of 6,586,000 b/d and imports 
of 943,000 b/d. of which 77,000 b/d 


would go into building up stocks 


inued their seasonal decline, refinery 
vutput of gasoline rose to within 217,- 
000 bbis. of the all-time high mark 
set in the week ended Aug. 19, 1950 

Actual total demand during the Stocks of kerosine and distillate fuel 
first quarter of 1951 was 14.1% showed substantial increases, and re 
greater than in the same period of finery output of distillate was up 
1950, the bureau ie redicted 
the percentage of incres would slope 
7 to 11% in th second quarter 
76% im the third quarter and 6° 
in the last quarter as compared with 
the 1950 periods. It added 


Pennsylvania grade crude runs in 
week ended May 26 were up 2,653 
b/d from the previous week, accord- 
ing to National Petroleum Assn 
statistics. Comparative figures (b/d 
averages) follow March for 14 states as reported by 

‘The downward trend in relative Sem Motes See Minted Seem Gntes API follow with comparative figures 
gains is related to the sharp rise in May 26, 1951 May 19. 19651 May 27, i950 for Mach 1950 and percent of change 
demand in the last half of 1950 when _— — anne (figures in thousands of gals.) 
increasing military requirements were Crude ofl production, including con- me Mareh 1868 March 1980 % Change 
added to maximum civilian consump jensate was down 13,850 b/d during + mee ay 57 692 5.211 
tion. Furthermore, the rate of in the week ended May 26 from the pre aryland 
crease in civilian demand may b« vious week's all-time high to an aver M aaah 
affected in the last half of the year age of 6,163,250 b/d, API reported Missour 
by material shortages in leas essen Louisiana producers were permit- > = 
tial industries and in the curtailment ted 4,816 b/d in June over May as New Mexico 
of new construction Conservation Commission set new al- ae 

By products, the bureau estimated lowable at 643,563 b/d, allocated as 4 
gains in total demand, 1951 over 1950 follows: North Louisiana 119,398 b/d We reir 861 621 
as follows South Louisiana 524,165 b/d API also reported following addi- 
State Corporation Commission of tional February figures 
line, aviation gasoline and gasoline Kansas set June allowable at 310,000 —s SS ee Sa 
b d, the same as for May New Mex 17, 858(r 15.515 15.1 


« li € ption figures for 





Motor fuel (including motor gaso 


used for blending in jet fuels about 
11% Gulf Ol told stockholders at an 


Revised 

Residuals about 6° 

Ce bout . . 

Kerosine--about 14 Summary of API Report of Refinery Operations 

All other products about 5 

. (U. 8. Tetais—B. of M. Basis) 

Supply estimates by the bureau in Week Ended Week Ended 

lude a forecast of an 11.6 increase Production May 26 May 19 

= demmests id entian te ¢ Crude runs—-daily avg 6,430,000 6,406,000 + 25,000 
“> » ‘ crude ren clon o J . _ > 

a ao I Foreign crude included 547,000 563,000 16,000 

014,000 b/d and an increase of more Percent operated 93.1 027 rn 04 

than 12% in light oils production from Gasoline 21,102,000 20,847,000 255.000 

natural gas. The orignal forecast had Kerosine 2,534,000 2,650,000 116,000 

foreseen only a 6 increase in d Distillate fuel oil 580,000 383,000 + 227,000 

meatic crude outpt tesidual fuel oi! 045,000 148,000 103,000 
Stocks 

Finished & Unfinished gasoline 130,819,000 132 923,000 

based on assumption of normal weath Kerosine 19,832,000 18,722 + 1,107,000 

er and continuation of normal domes Distillate fuel oil 51,344,000 48,826 + 2,518,000 

tic demand and foreign oil supplies Residual fuel oil 37,365,000 37,223,000 ; 142,000 


All deliveries from the U. 8S. to its 
mm ° 
armed forces are included in domes Su ary of B. of ee on Crude Stocks 
ook Ended “ 
tic demand May 19 _—2s “~—s" 


r " e . estir ter (figures in bbts.) 
For June, the bureau estima d Total crude stocks in U. 8 244,383,000 246,400,000 + 2.017.000 
onsumption of domestic crude oi Total located in BM East Coast 


including exports, will average about District 15.449.000 16.702.000 \ 253.000 


Bureau said it 
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General Petroleum reports: 


engineered 
answers 
to pumping 


Mechanically-sealed B) Type TLB Pumps handle hydrocarbons without 
leakage, fire hazard, repacking problems or special operating attention 


BYRON JACKSON ENGINEERS developed the TLB pump to 
solve the leakage, fire hazard and repacking problems 
faced in the handling of hydrocarbons. Formerly, the 
only pumps which met these requirements represented 
a considerable investment in cost and installation. Now, 
the BJ Type TLB offers a sensibly-priced unit, easily in 
stalled and operated with a minimum of attention. It fea 
tures a simple, efficient BJ Mechanical Seal which replaces 
the packing in the stuffingbox and provides a reliable 
safeguard against leakage 


© Unitized design simplifies 
installation — needs no base 
plate — saves space — mounts 
at any angie. 

© Ne packing te maintain. 


© BJ Mechanical Seal cooled by 
pumped liquid. 


© Singie-stage, single-suction 
pump sizes from 1%" te 4”. 


The installation shown above is at General Petroleum’s 
Bakersfield Bulk Plant. Two BJ] Type TLB Pumps are used 
here for loading gasoline and diesel fuels, pumping 160 
gpm against 62 ft. total head. Explosion-proof 3 hp, 3 
phase, 60 cycle, 220/440 v motors operate at 3550 rpm 

For the engineered answer to your standard or spe 
cial pumping needs contact your local BJ sales office or 
write direct. For more information on these TLB Pumps 

including pump selection table and friction compensa 


tion charts — send the coupon below 


Byron Jackson Co. 


Since 1872 
P.0. Box 2017, Terminal Annex, Los Angeles 54, Calif. 


Offices in principal cites 


PUMP DIVISION, Dept. 25 
Please send me your TLB Bulletin No. 50-9200 


Name 


Compony 


Street 


r------------- 
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‘**...Now have 25 Neptunes—some nearly 
18 years old—and use Neptune exclusively” 
...says Charleston Oil Company. 

Here's more proof of the sustained accuracy 
and low maintenance costs you too can obtain 
from Neptune Red Seal meters! With only 
one moving part in the measuring chamber, 
non-wearing capillary seal, and no distortion 
due to pressure, Red Seals hold amazing 
accuracy over millions of gallons without 
need for frequent adjustments. Ask your 
Neptune representative or jobber for com- 
plete details. 





NEPTUNE METER COMPANY 


50 WEST SOTH STREET » NEW YORK 20, WN. Y. 
Branch Offices 


Thafe’s @ Red Seal Bulk Plont or ATLANTA + BOSTON + CHICAGO + DALLAS + DENVER 
Tank Truck meter fer every use. See LOS ANGELES « LOUISVILLE * No. KANSAS CITY, MO. + PHILADELPHIA 


the improved Avto-Stop quventity | 
control and Print O Meter registers. SAN PRANCISCO + PORTLAND, ORE. + Canode: LONG BRANCH, ONT. 
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WHEN THE PRODVCT 
GHELL PheMtum GASOLINE) 
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It’s a combination hard to beat! Find out for 
yourself why it pays to be on the ACTIVATED 
team. Call the Shell office near you. 


SHELL OIL COMPANY Suet 
NZ 


7 








For storage at the 
MARTIN OIL COMPANY 


St. Lovis Terminal... 





GRAVER | all the way! 


Five Graver tanks provide the Martin Oil 


sion Roof provides a vapor capacity of 15,000 
Company with 215,000 bbls. of storage capa- cu. ft. By means of this expansion space, 


city at its new St. Louis terminal. important gasoline vapors are conserved 

a ae oe a ee ae and Martin Oil customers in six midwestern 
pansion Roof Tank manifolded with one states are assured of getting the high engine 
itt atl Mane Baal Seth Cianediinn . . . performance built into Martin gasoline. 
one Cone Roof Tank for kerosene—each GRAVER JANK & MFG.CO..[NC. 
55,000 bbls. capacity and two 25,000 bbl. EAST CHICAGO. INDIANA 


Cone Roof Tanks for fuel oil. NEW YORK + CHICAGO + PHILADELPHIA - WASHINGTON 


DETROIT - CINCINNATI « CATASAUQUA, PA 
The seven-foot lift of the Graver Expan- HOUSTON + SAND SPRINGS, OKLA 








WAYNE 500 - A NEW DEPARTURE IN 


Wayne 505 


. « Of feetures of 
Weyne 500 but hes 
outside hose extension 








plus NEW AND FINER PERFORMANCE 


check these . 
features COMPLETELY NEW in exterior appearance .. . outstanding 

in its power to attract sales. The Wayne 500 distinguishes any station 

. not by its looks alone, but because it offers the greatest accuracy, speed 

and convenience to the motorist and inspires greater 

New, quiet pumping confidence. Its fine engineering and improved mechanism mean years of 

aor Maen unease smooth, economical operation and good service to the station owner. 
“i Gleaming with stainless steel, brilliantly illuminated, it will attract 

Improved positive trade day or night. This is the pump you want for "51. 

Ghpfacement ester Write today for colorful bulletin and more information. 


Silent operation 
smooth and efficient 


tagenious neoaste 
locking mechonism 


Greeter eccossibitity THE WAYNE Fo MP COMPANY 


for servicing | 





CASE AGAINST CORROSION 


Corrosion like this costs the petroleum 
industry millions of dollars each year. You've 
seen the ugly evidence a thousand times — en- 
gines that have rusted away hours of useful life, 
derricks, oil storage tanks, drilling equipment. 
Every piece of your equipment made of metal 
is subject to the ravages of rust. 


RUST-BAN 274 and 295 are designed to pro- 
tect oil storage tanks and other metal 
structures. Rust-Ban 274 is a fast-drying zinc 
chromate primer and Rust-Ban 295 is a high- 


quality aluminum finish 


RUST-BAN 330 is perfect protection for 
equipment to be stored. Good for machined 
parts or threads 


Rust-Ban protective coatings offer you a 
practical defense against corrosion. There is a 
proven Rust-Ban coating for every piece of your 
equipment. Field show Rust-Ban cuts 
maintenance costs and lowers the frequency of 
equipment replacement — you save first cost 
many times over. 


tests 


RUST-BAN 331 gives interior and exterior 
protection for precision machinery. Comes 
off easily upon application of a petroleum 
solvent. 


RUST-BAN 623 is ideal for lay-away protec- 
tion of all types of internal combustion 
engines 


These are typical uses of five of the many Rust-Bans. Technical service engineers 
of any Rust-Ban distributor stand ready to offer specific recommen- 
dations for the protection of your equipment. 


RUST:-BAN 


atG vu S&S PAT OFF 


RUST-BAN MARKETERS A/WA\A/ 


Humble Oil and Refining Co., Houston, Texas 

Standard Oil Company (Kentucky), 
Louisville, Ky. 

Penola Oil Co., Detroit, Mich. 

The Carter Oil Company, Denver, Colo. 

Esso Standard Oil Company, New York, N. Y. 
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consider your electric bill 
when buying liquid meters? 


PRESSURE DROP 
POUNDS PER SQUARE INCH 


— 
Pui me male, Bie weet ite es ti 


; 


PRESSURE LOSS CHART for S-MODEL SMITH METERS A.P.1. GRAVITY 40.6 ot 60°F 
Send for free copy of simple formula indicating how you, too, can reduce your electric ~ 


bill and other costs through use of SMITHway Meters. All are built on the origina 
SMITH ROTARY PRINCIPLE, the design that revolutionized the meter ix 


vdustry 


Pressure loss is the Hydraulic Engineer's expression for power con- 
sumption. By simple arithmetic, pressure loss can be converted to 
horsepower, hence to kilowatt hours directly affecting your electric 
bill. Low pressure loss of SMITHway meters, valves, strainers, deaera- 
tors and other accessories pays dividends to the small plant operator by 
loading more gallons per minute with available pumping capacity. In 
multiple meter installations, further savings are effected by reduction 
of motor horsepower ratings thus lowering initial capital investment 
Consider these savings when purchasing liquid metering systems. See 


your SMITHway dealer for the complete story. 


A.0.Smith 


Corporation 
METER Divistiion 


FACTORIES: 5715 SMITHway ST. LOS ANGELES 22, CALIF. + P.0 BOX 500, SUCCASUNNA ©! 
Offices: New York, Chicege, Houston * Canede. Terente, Vencouver 
Internationa! Division, Milwaukee 1, Wisconsin 


DEPENDABILITY THROUGH PESEARCH AND ENG 
, Met t uw 


”" eter 





What: happens when a hood goes up ? 


sold Put your product where lifted hoods can mean 


It's not alwavs just a quart of oil that’s 
when a car hood is lifted at the service station 


Eves that read oil yauges spot the need for new 


lifted sales curves for you. Tell your story from 
top to bottom of oil company and oil jobber 
organizations through National Petroleum News 


spark plugs, fan belts and filters, too. That's why, 
industry's marketing magazine! 


today, there are volume sales of automotive items ... the oil 


at what once was merely the corner gas station Planning to build sales through service stations ? 
Wondered how to get your product into the W rite for helpful new fact-booklet titled we i Fa 
best service stations of the nation? It's done by 


convineing the oil companies and oil jobbers 


You need the support of the whole organization 
too, from top official down through headquarters : s the oil industry's designo 
held divisions. ¥ ith nha » of & bie tion for tires, botteries and 
rela ay ‘ ou need the conhdence ¢ accessories now being sold in planned 

dising crews which train service programs directed by oil companies and 

ind know that « iccessful TRA oil jobbers, conducted through the no 
. tion's best service stations, promoted by 
~ depend upon q iality merchandise Notional Petroleum News 


National Petroleum News 


MANAGEMENT STORAGE TRANSPORTATION MERCHANDISING _ 


1213 West Third St., Cleveland 13, Ohio... Offices in New York, Philedeiphia, Chicago, Houston and Los Angeles 
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TUFFY ARMSTRONG, 


ge THE RHINO! 
America’s newest, most 


unusual trade character! 


ERE'S the first really new idea in 
H tire advertising in years, 
Mr. Distributor. “Tuffy” Armstrong, 
the Rhino, selling Armstrong Tires 
to 57 million readers of America's 
biggest magazines ... plus 
14 million more readers of farm 
magazines. It's the biggest advertising 
in Armstrong's history. What a 
character! What a promotion! 


Put him to work for you today! 


Interested? Why not write Armstrong 
Rubber Co., West Haven 16, Conn., Natchez, 
Miss., Des Moines, lowa. Expert Division: 
20 East 50th Street, New York 22, N. Y. 
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INTERNATIONAL LUBRICANT CORPORATION 


NEW ORLEANS, LOUISIANA 
Manufacturers of Quality Lubricants 
AVIATION © INDUSTRIAL * AUTOMOTIVE © MARINE 
Wath Research Comes Quality, With Quality Comes Leadership 
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A CARTOON FROM THE SATURDAY EVENING POST. 


“That noise you thought was a firecracker ...” 


Looks like a tire sale coming up. And because Hazel would work only 
for a Post-reading family, you can be sure that it will be a nationally 
advertised, Post-advertised tire. 

It will be a quick and easy sale, too—the kind dealers like, and expect 
from lines their jobbers recommend. (In a recent survey, 2500 top oil 
jobbers picked the Post as the best place for advertising TBA, oil, gas- 
oline, and lubricants.) 

When you supply a Post-advertised product to your dealers, you help 
send sales up and selling time down. Post lines move fastest because the 
Post carries more automotive advertising to more people than any other 
magazine in the world. 


-gets to the 
heart of America 


























Delco heavy-duty shock absorbers are tough to beat no matter how you 
look at it. 


Take quality, for example. Delco shock absorbers are precision-made 
units that assure balanced ride control even under severe operating 
conditions. 


Take durability. These new Delco shocks are specially designed for 
rugged duty . . . built to absorb the jars and jolts of the roughest roads 
for years on end. 


Be profit-wise and recommend Delco heavy-duty shock absorbers for all 
cars used in heavy-duty service. You can quickly and easily replace the 
shock absorbers of most late-model cars and many older models with 
these new extra-rugged units—no drilling or special brackets required. 
Available now for 14 passenger car makes. 


DELCO SHOCK ABSORBERS — 
A UNITED MOTORS LINE 
Available Everywhere Through 

UNITED MOTORS DISTRIBUTORS 


Delco Heavy-Duty Shock Absorbers D a L ©) 


are packaged in pairs, for better 
merchandising. (Car application data 


on the label. ) HYDRAULIC SHOCK ABSORBERS 
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for safe 
and efficient handling 
of LP-gases 


.«- TIGHT-SEATING CRANE .Lp.GAs 
VALVES WITH RENEWABLE DISC 


These new Crane composition disc valves—in globe, 
angle, and lift check patterns—carry “UL” approval 
for use on all common commercial forms of Liquefied- 
Petroleum Gases. Crane Quality construction gives 

dded assurance of safe and efficient handling of 
hazardous LP-Gases. 





Ne. 130, Globe, Screwed. Working Pressures: 
400 pounds ges or oll; 150 F. Max. Temp. 


DESIGNED FOR HARD USAGE—valve body is finest a 
quality Crane Special Brass, with sturdy union 
bonnet, or cap joint on check valves. Repeated ’ 
dismantling and reassembly do not affect tight- DESIGNED FOR QUICK CHANGE OF DISC 


Composition disc con be renewed without removing velve 
from line. Merely open the union ring bonnet joint—or cap 
joint on check valves —and lift out plete disc bly 


TIGHT SEATING—durable Crane No. 6 composition a a 
disc, cemented into disc holder to prevent leak- 
age around disc, is soft enough for tight seating, 
yet tough and resilient to withstand hard usage. 
Wedge-type disc-retaining nut—on larger globe 
and angle valves—reinforces disc against strains 
and distortion caused by tight closure. 


ness. 





EXTRA-TIGHT STEM SEAL—large stuffing box filled 
with Crane one-piece molded asbestos packing 
prevents leakage around stem. 


INDIVIDUALLY TESTED FOR TIGHTNESS— Each valve No. 131, Angle, 
is tested at 600 pounds water pressure, and at snowed 
100 pounds air pressure on body and 
bonnet, or on body and cap on check No. 132, 
valves, with valve open. A separate air an tea 
pressure test is made for seat tightness. Screwed 
For further information, see your Crane 
Salesman or write for Folder AD-1820. 


General Offices 

836 S. Michigan Ave., Chicago §, Ill. 

Branches and Wholesalers Serving 
x All Industrial Areas 


VALVES + FITTINGS + PIPE + PLUMBING + HEATING 
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The Kelly reputation for dependable tire service 


can help your entire TBA line! 


A 57-year reputation for superior performance makes 
Kelly Tires a perfect quality leader for your whole 
TBA line 


When you carry Kelly Tires, you have everything you 
need to safeguard your future and build a bigger per- 
manent volume of business 


@ High public acceptance! A name and a reputation for 


quality established and maintained for over 57 years! 


@ A line of top-quality products that you can sell at top- 


prevailing prices —thus protecting your profit margins! 


Selling Kitly Ties is « Good Business 


e A complete line of tires—for motorists . truckers 


farmers! 


e The benefit of national advertising in consumer and 
backed by 
and merchandising 


farm publications a strong line of sales 


promotion aids! 


WRITE FOR FULL DETAILS TODAY! 
The Kelly-Springfleld Tire Company, Cumberland, Maryland 


KELLY 


TIRES 


Proved and 
improved 
for 57 Years 
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PAD Gets Authority to Lend Priority 


Assistance to Oil, Gas Industries 


NPN News Buren 
WASHINGTON ~-National Produ 
tion Authority on June 1 placed in 
the hands of PAD authorization to 
lend priorities assistance in the oil 
and gas industries, effective July 1 
or obtaining of controlled materials 
in the following categories: for main- 
tenance and repair purposes, operat- 
ing supplies, laboratory equipment 
and for production and construction 
purposes, including service stations 

( Also see story on p. 46.) 

Priority procedures were set forth 
in NPA order M-46 while a compan- 
ion order, M-46B, set out the rules 
and limitations for operators who 
desire to construct oil and gas facili- 
ties, exclusive of tank cars, tank 
trucks, tankers, barges or other mo- 
bile marine equipment. These trans- 
portation programs are being ad- 
ministered by Defense Transport Ad- 
ministration 

Also excluded from M-46 B are ser- 
vice stations, although materials for 
these projects are eligible for PAD 
priorities assistance under M-46. This 
means that operators must still se- 
cure NPA authorization under order 
M-4 for service station construction 
before turning to PAD for any re- 
quired materials aid 

PAD officials also emphasized that 
all facilities in conjunction” with 
bulk plant construction will be han- 
died under M-46B, rather than M-4 
This interpretation definitely includes 
such things as TBA warehouses and 
vehicle garages, even though they are 
not spelled out in M-46B, PAD said 

In combination, M-46B and pro- 
visions of M-46 applicable to con- 
struction operations require that op 
erators have PAD approval of any 
project where: the total cost of mate- 
rials exceeds $5,000, any single item 
costs more than $1,500 or any of the 
controlled materials steel, copper 
and aluminum more than 
25 are involved. Operations not ex- 
ceeding these limitations and not re- 
questing priorities assistance need not 
require prior PAD approval befor« 
placing delivery orders but must, 
nevertheless, then file information 
copies of orders with PAD 

Priorities Assistance Operators 
seeking priorities assistance from 
PAD must apply on Form 26, in cases 


costing 
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nvolved 
calling for use of controlled materials 
costing more than $5,000. However 
where project includes a building 
warehouse, office, residence or other 
enclosed structure, the $5,000 limita 
tion includes not only controlled ma 
terials but all others. Approved pro) 
ects may then use DO-48 priority rat- 
ings in ordering controlled and other 
critical materials 

Small projects under the above 
limitations need not file on Form 26 
but may employ the priority rating 
simply by placing DO-48 on each de 
livery order. As noted earlier, how 
ever, PAD approval of orders is re- 
quired when Form 26 has not been 
used and project includes controlled 
materials costing more than $25 or 
any item costing more than $1,500 


where large operations ar 


Exceptions—M-46 specifically ex- 
empts from priorities assistance 
any material or equipment which is 
to be used by consumer accounts for 
storage or dispensing of petroleum 
including LP-gases. Also excluded 
is truck, railroad and marine equip- 
ment, with the following exceptions 


1. Specialized petroleum or gas 
equipment which is actually to be at- 
tached to a truck and “is necessary 
to. the containing, dispensing, meas- 
uring the movement, or distributing 
of products 

2. Material used on railroad roll 
ing stock which is owned or leased 
by the operator, used on his prem- 
ises and in the petroleum industry 
and is not under the 
the Interstate Commerce Commission 


jurisdiction of 


3. Equipment for marine equipment 
which is used or chartered by the op 
erator, used on or in the vicinity of 
his premises and in the industry, and 
is not under the jurisdiction of th 
U. 8S. Maritime Commission, Navy 
Department or any other federal 
agency 

Even before M-46 and its com 
panion order had been issued to set 
out procedures for placing priority 
orders, PAD had taken advantage of 
a delegation of authority from NPA 
on oil and gas storage facilities to 
authorize 22 companies to use DO-4% 
ratings on orders for delivery of al- 
most 15,000 tons of steel during the 
third quarter for construction of 3,- 


167,500 bbls. of products tankage at 
water terminals in areas of eight 
States normally closed to navigation 
during the winter 

PAD also extended the same privi 
lege to 33 utility companies, LP-gas 
distributors and natural gasolin 
plants in obtaining about 4,100 tons 
of steel for construction before next 
winter of 125,000 bbls. of LP-gas 
tankage Nearly all of these facili 
ties are scheduled for New England 
Midwest and Southwest 

Elsewhere in the construction field 
NPA has opened two mors 
where assistance is being offered on 
interpretation of construction order 
M-4 and other NPA regulations 
These are at: Cotton Exchange Bidg 
1005 13th St Laibbock, Tex. and 
1130 Jay St., Sacramento, Calif 

In other 


offices 


materials developments 
this past week, Russell B. Brown 
general counsel of the Independent 
Petroleum Assn. of America, charged 
PAD with discrimination in favor of 
foreign operators and against domes 
tic producers in distributing oil coun- 
try tubular goods. He said domesti 
operators’ share of total tonnage on an 
annual basis is running 10° short of 
the minimum requirements as esti 
mated by the National Petroleum 
Council, while the foreign divvy is 
30% above requirements 

On the chemical front, NPA order 
ed sulfur consumption held to 100 
of last year’s rate, effective June 1 
while also requiring that, effective 
July 1, all shipments from producers 
will have to be screened and author 
ized by NPA. About 75% of sulfur 
goes into production of sulfuric acid 
which is needed in the oil industry 
as an alkylation catalyst, in crack 
ing catalyst manufacturing, for light 
product treating and in lubricating 
oil additive manufacturing 


Sinclair Establishes 2 
Marketing Divisions 
NPN News Bureau 
NEW YORK—Two main divisions 
are being established by Sinclair Re- 
fining in new marketing setup. East- 
ern Division will include present east- 
ern and southeastern districts and 
will be headed by Marc F. Braeckel 
recently elected vice president. West- 
ern Division will include present cen- 
tral, western, southwestern and Rocky 
Mountain districts and will be headed 
by Brown L. Meece, former Globe 
Refining vice president and 
manager, who has joined Sinclair as 
vice president 


sales 
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OPS Orders Higher Residual Ceilings; 
Urges Switchover From Oil to Coal 


NPN News Bureau 
WASHINGTON A 
industrial 


switch-over 
fron ni t ml by users 
mmended by 
Stabilization in is 
it wrder ” 


where possible, Was rec 
Office f Price 
suing higher ceilings at 
Eaat ( sorte on residual fuel oils 
were set yut 
Ceiling Price 
which authorized, ef 
June 4, increases of l7c to 31 


The agency's 
n Amendment 2 to 
Regulation 17 


views 


fective 
per bbl. for N 6 fuel oil on Atlanti 
Seaboard. For New York 
permitted hike ia 30c per bbl 


Harbor 
New 
lings slivery in bulk lots are 
Taek (ar oF 

Track 
Traasport 
$2 
1 


that 
be tight this winter 


rapect residual sup 
OPS 
that 
principally 

maximize” use of stand-by 
ml facilities 


lesirable and urgent 


establishments 


OPS said this would ms » it 
to 


pos 
save 20 million gals. of resid- 
Hl this winter 
permitting higher 
heavily on 
Administration for 


residual ceil 
Petrol 
Defense, cit 
PAD which “stated 
impediments obstruct 
the supply of product to, and the 
imulation of 
in this 


should be ren 


OPS relied 
a letter from 
any price 
adequate inventor 
strategi industrial area 
ved 

PAD as estimating 
that 1951 demand for residual on East 
und 810,000 b/d 
greater than in 1950 


OPS quoted 


Coast would run ar 
The higher 
OPS, should 


residual ceilings, said 
lemand for 
“ai. Before the hike was authorized 
the agency said the cost of oil to the 
maumer relatively speaking, was 
thus creating no 


lower than for coal 
incentive to change to coal 


encourage 


AS a result of this price relation 
ship,” stated OPS, “an augmented de 
mand is being imposed upon a tight 
fuel oil supply Situation § already 
strained by the high level of indus 
trial activity 

OPS 


said its action would offset 


partiy higher tanker costs for move 


30 


ments of oil into East Coast ports 
Although the agency has under way 
a study of tanker rates, OPS said 
this time, because 
unwise to await 
completion of tanker study before ad 
justing East Coast residual prices 
For residual products other than 
6, the amendment permits sell- 

‘rs to maintain their customary dif 
ferential by adding to No. 6 ceil 
ings the differential used in the 
period primary 
resellers, can 


it took action at 


it was leemed 


base 

Resellers, or 
acting as 
n the increases 


sup- 


pliers pass 


Motor Carrier Regulation Mean 
OPS has in the works a “tail- 
wed” regulation for all contract mo 
tor carriers. However, the agency 
said its advisory committee for con 
tract oil truckers favors issuance of 
regulation for its industry 
predicated along the lines of the old 
OPA regulation MPR-566 


time 


aA specific 


Contract oil truckers have advised 
OPS that most members of their 
group did not put into effect during 
the past two or three years any sub- 
stantial rate increases. Because of 
increased labor and material costs 
they told OPS they are now operat 
ing without sufficient net return to 
continue and maintain operations on 
a profitable basis 

The advisory committee 
noted to OPS that 
riers are in close competition with 
common carriers and contract car 
rier rates generally are tied closely 
to common carrier charges 


further 
contract oil car 


It was suggested by them that a 
tailored regulation for the contract 
petroleum truckers might be tied to 
common carrier levels, less any dif 
ferentials in effect during the base 
period 

Meanwhile, belief 
crude should be 10% higher “as a 
minimum" to provide the oil supplies 
indicated by today’s conditions 
expressed June 4 by H. B. Fell, chair- 
man of Economics Committee of In 
dependent Petroleum Assn. of Amer 


that 


price 


was 


ica 


Private Vehicles Move Detroiters During Strike 
But 10% ‘Gas’ Use Hike Not Attributed to Tie-Up 


DETROIT.-An old adage says, “It's 
an ill wind that blows no good but 
apparently the Detroit Street Rail 
way strike--which has tied up De- 
troit's transportation April 27 

isn't doing anyone good. At least 
that's the of gasoline sup- 
pliers here who checked their records 
for gallonage May as 
pared t a year ag and 
unsurprising 10° 


since 
impression 
sold in com- 
came up 
with an gain 
ver-all 


Spokesman for one major supplier 
told NPN, “We can't say whether 
this increase is due to the DSR strike 
or to normal course of events in a 
city like Detroit which is enjoying 
increased employment due to war pro- 
duction 

“There are 
in the 


automobiles 
section and more 
people are riding per car than be- 
fore the strike, but we feel that 
to credit the strike with our in- 
reased gallonage is erronous. A check 
has shown that most drivers have an 
allotted amount to spend for the op- 
eration of his car and when the 
amount is spent, often the car stands 
idle. We have had increased gallon- 
age during the week but our week- 
end sales are a bit below normal,” 
this spokesman declared 


more 


downtown 


Of the other major companies, one 
reported an increase of about 16% 
but indicated it was only a normal 
increase for May 

‘We don't 
had any 


strike has 
on our gallon- 


believe the 
great effect 


said. “True enough, there 
are more cars on the street, but we 
have found that cars normally used 
by housewives to do their shopping 
are now used by the head of the 
house to get to w rk 

‘On that basis 
sale at certain downtown spots, but 
a similar decrease in the neighbor 
hoods where the housewife has been 
purchasing her was 
pointed out 

Another 
a 10% 
for May 

A spot check of neighborhood sta 
tions in all sections of the city 
brought ranging from “no 
increase” in outlying 
100% industrial sections 
and near the down 
town business section 

Summed up, the situation stacks up 
like this 

1-Everyone is agreed on only one 
point—-the strike continues and the 
city’s ability to move about in private 
vehicles rather than public convey 
ances isn’t helping the strikers at all 

2—The over-all increase in gaso- 
line consumption of 10% for May 
could be attributed to three causes 
the strike, spring and good week-end 
weather. But no one has been found 
here who would put his finger on 
any one of these causes as the prin- 
cipal contributory cause, with most 
oil men inclined to discredit the strike 
almost entirely as a gallonage 
booster 


age he 


there is a greater 


gasoline it 


major supplier reported 


boost in gasoline gallonage 


reports 
districts, t 

increase in 
one 


) at stations 
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JUST VISITORS—Among oil company representatives who attended a special meeting called by Gov. G. Mennen Williams to see 


if these companies would absorb a 1.5¢ gasoline tax increase were the men shown here 
Gas Co., E. F. Sondregger, Old Dutch Oil Co.; 


Texas Co 


Oil Men Attend Michigan Governor's 
Price Meeting But Decline to Talk 


LANSING, MICH. An attempt by 
Gov. G. Mennen Williams to learn 
whether 13 oi] companies marketing 
in Michigan would absorb all or part 
of a 1.5c per gal. increase in gaso 
line tax proved non-productive and 
resulted in an exchange of verbal 
blows between the governor and the 
state attorney general 

The state attorney general, Frank 
G. Millard (Republican), charged the 
governor with “political maneuvering 
over the gasoline tax increase” while 
the governor retaliated with a retort 
that Millard “is trying to make a lit 
tle political hay out of the distress 
of the taxpayers 

Gov. Willams had proceeded with 
his meeting with the oil men despite 
wires from two oil companies (Stand- 
ard of Indiana and Sun Oil) declining 
to partake in the session 

About 15 representatives of oil 
companies marketing in Michigan at- 
tended the May 31 session—-the date 
when the increased gasoline tax of 
4.5c per gal. became effective 

According to Clark Adams, legal 
advisor to the governor, “The meet- 
ing was well attended, but the oil 
company men just visited. They 


JUNE 6, 1951 


listened to the governor more than 
anything else.” 

He added that none of the oi] men 
gave any kind of assurance to Gov 
Williams on his request. Mr. Adams 
was unable to tell NPN how many 
cil companies were represented 


The governor explained, according 
to Mr. Adams, that proponents in 
urging the tax increase to finance 
a state roads improvement program 
had said that if the increase were 
voted by legislature “it would be ab 
sorbed by the oil companies anyway.’ 
Mr. Adams said the governor did not 
believe that would happen, but to 
satisfy himself and everyone else con- 
cerned, he decided to call the com 
panies in to get their viewpoint 
Gov. Williams vetoed the tax boost 
after it was passed by legislature 
but his veto was overridden 

The governor sent invitations to 
the meeting to: Cities Service, Con 
tinental, Gulf, Mid-Continent, Ohio 
Oil, Pure, Shell, Sinclair, Sun, Phil- 
lips, Socony, Indiana Standard and 
Texaco In his wire, the governor 
said in part 

“It has been frequently pointed out 
that the price of gasoline is present- 


From left to right are: M. D. King, Ohio 
John King, Cities Service; the governor, George A. Bender and C. H. Dodson, The 


ly as high in Michigan as in other 
states which have gasoline taxes in 
excess of Mich'gan's former 3c rate 
On this basis, and in view of the 
strong earnings position of the petro- 
leum industry, I feel justified in call- 
ing upon you to absorb all or part 
of the tax increas 


Sun Oil replied to the governor 

Responding to your telegram both 
federal and Michigan antitrust laws 
prohibit representatives of competi 
tive companies agreeing upon prices 
or even discussing them together 
Accordingly it would be unlawful for 
a representative of our company to 
meet with representatves of other oil 
companies and you to engage in such 
Prices of petroleum 
products at all levels of sale are the 
result of competitive economic con 
ditions and have no relationship to 
excise taxes, which are collected by 
oil companies as agents for trans- 
mission to taxing authorities As @ 
matter of courtesy we will arrange 
for a legal representative of our com- 
pany to be present at the hearing 
called for 3:00 p.m. May 31 at the 
executive office, Lansing, solely for 
the purpose of presenting this state- 
ment for the record.” 

A. W. Peake, Indiana Standard, 
replied in somewhat similar vein, 
saying 


discussions 


I wonder whether you have given 
consideration to the fact the meet- 


ee ee 
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"S You suggest would place 


well as the oil 


you, a 
company representa 
tives nm the position of having vio 
ated he antitust lawe both state 
and federa In the past major 
anics ‘ Deen 

‘ wW just aa fre 

been of 

“ir infory 

pany iat 


with loca 


ar 
arkets The pr 
Michigan 

r years been « 
the a 


relatively 
naisat 
verage of prices ir 
states where this company mar 

kets, deapite the fact that Michigan 
farther rer ed from the principal 


j 


supply than many of thone 


abeence of clear 
the Department 
Justices 


cipate in any meeting with other 


pany could not 


ompany representatives and yor 


' vith you alone t discuss any 


program that would involve tamper 
with prices 
Meanwhile the House 
ted a resolution for investigatior 


Mich'gan 
f the relationshiy between reta 
asoline prices and gasoline taxes in 
Michigatr mparison with pt 
ar taxes if ther states and 
inetior with investig 
tate attoney general special 

e of five is to be ay 


resolution to ton 


Chapman, McGrath Agree 
On NPC Organization 


NIN News Bures 

WASHINGTON Interior Secre 
! Chapt and Attorney General 
reached agreement 

in National Petrol 
continuing to function 

ith an industry man as chair 

nan, but failed ¢ resolve question 
of how ther industry groups set up 


by PAD are to be organized 


Two Cabinet ers buttoned up 
NPC matter at a meeting June 4 
Deputy Attorney 
General Peyton Ford and Assistant 
Attorney General H. Graham Morri 
son, latter head of DJ's Antitrust Di 
Howard Marshall, as a 
Chapman consultant, and Justin Wolf 
PAD general counsel 


Also present were 


vision J 
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ON THEIR WAY to the Third World Petroleum Congress, The Hague, Holland, ar 


left to right, Lieutenant General Ernest 


Frank M. Porter, president of the API 


and E. f 


Thompson, Texas Railroad Commission 


Bullard, president of Stanolind Oil 


and Gas Co, The Petroleum Congress was held May 28 through June ¢ 


Murphree Heads Permanent Council 
Of Third World Petroleum Congress 


THE HAGUE 
Murphree 
Develor 


Holland .Dr. E. V 
president of Standard 
ent Co., Was elected chair 
man of the Permanent Council of the 
Third World Petroleun 
here June 5, according to a Reuters 


Congress 


lispatct 
Murphree told th 
large 


Earlier Dr 
Congress that known oil re 
ves, at present unexploitable, of 
fer a great challenge to the oil indus 
try. He estimated that improved re 
could 


supplies in the U. § 


very methods possibly in 


ase reserve 


about 65 billion bbls 


the suggestion of the Americal 
m, the 1959 Congress will be 
held the U. 8. to coincide with th 
1O0oth anniversary of the first oil 
in Pennsylvania, Reuters re 
ported 
Refining Techniques Tw U. 8 
il companies have applied the mov 
ng bed catalyst technique to naphtha 
reforming processes, re riing more 
satisfactory results in pilot plant op 
erations than fixed bed catalyst pro« 
esses now used to improve the octane 
number of motor gasolines 
This was disclosed in papers pr‘ 
sented at the World Petroleum Cong- 
reas 
joth methods are adaptations of 
catalytic 
cracking processes developed by the 
Socony Vacuum Oil 
Development 


commercial moving bed 
two companies 
Co. and Standard Oil 
Co 


Socony'’s Thermofor catalytic re 


process has been tested f 
several months na 50 bd pilot 
plant scale at the company’s research 
laboratories. On the pilot unit it has 
been found possible to reform a 
octane 


number charge to over 


Research octane number with 3 

of tetraethy! lead, according to a pa 

per prepared by S. D. Dalton, mar 
‘ 


ager of Socorty’s refinery engineering 
and T. P. Simpson, research 


units the TCR 
are now being designed and 
i s expected that the process w 
be available for commercial 


’ 


nstalla 
ons later this year 

Standard Oil 
ess, Fluid 
proved version of the company’s fixed 
bed process, used during World War 
II for making toluene. It employs th 
Fluid solids technique as 
Fluid catalytic cracking. The develop 
ment was described in a paper pre 
pared by Mr. Murphree 


Development's proc 
hydroforming, is an in 


used n 


Comparative investment and op 


erating osts for 10,000 b/d Fluid 
and fixed bed hydroforming units 
when operated on mixed base naph 
tha to give a product of 95 Research 
<tane, clear, were set forth as fol 
lows in paper 

Fluid Fixed Bed 


s4 $7 7 
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Congress Attendance Tops 
2,100 World-Wide Oil Men 


By E. J. DICHTER, 
Managing Director, 
The Petroleum Times Ltd. 


THE HAGUE. Attendance at the 
Third World Petroleum Congress be 
ing held here from May 28 to June 6 
totaled 2,100 by May 31 and is ex 
pected to be the biggest ever held in 
Europe. There are delegations from 
44 countries including Japan, Burma 
India, Pakistan, and, it is said, Soviet 
Russia 

The opening ceremony, held at the 
Ridderzaal (‘Hall of the Knights) 
took place at 3:30 p.m. on May 28 
All those invited-—the hal) only seats 
800--awaited the arrival of Prince 
Bernhardt of the Netherlands who 
had accepted the patronage of the 
congress He was accompanied by 
Jonkheer van Lidth de Jeude, the 
president of the Congress; Prof. J. R 
M. van der Brink, Minister of Eco 
nomic Affairs; Mr. D. U. Sticker, Min 
ister of Foreign Affairs; Dr. F. J. Th 
Rutten, Education, Arts and Sciences 
representing Her Majesty's Govern 
ment Burgomaster F. M. A. Shok 
king represented the Commune of 
The Hague 

Representing the U. S. Government 
was Lt. Gen. E. O. Thompson, Texas 
Railroad William 
Wrather, Geological Wash 
ington Other countries were repre 
sented by officials from their embas 
sies and legations 


Commission and 
Survey 


Meetings started in different con 
ference rooms on May 29 and in gen 
era! have been well attended. There 
is a tendency to criticize the rigidity 
of procedure but this is possibly ne« 
essary in view of the translating that 
is constantly being done and of the 
recording of discussions by wire r¢ 
corders 

Those attending the meetings are 
livided in their opinions as to 
whether they are satisfied that much 
information is being passed around 
On the whole, however, most of those 
spoken to are willing to say that cer 
tain sessions have been profitable 

The one outstanding feature of the 
Congress to date, as opposed to the 
previous ones, is the way in which 
the organizers have enlisted the help 
of the daily press. Press conferences 
have been frequent and an over-all 
coverage of activities has been secured 
in all countries by the daily attend- 
ance of reporters 

On May 28, Lt. Gen. Thompson 
spoke to the local press and to the oil 
press. He was assisted by Frank M 
Porter, API president, K. G. Mac- 
kenzie, vice president of Texaco De- 
velopment Co.; and E. F. Bullard 
Stanolind Oil Co Gen. Thompson 
explained the theories of conservation 


and how § the Interstate Compact 


Commission works He suggested 
that there were advantages to be 
gained by extending this work on 4 
world-wide basis 


Oil Price Pattern Shifting, 
Levy Tells World Congress 


THE HAGUE. Rise of the Middl 
Cast as a factor in world oi] sup- 
ply is likely to bring important 
changes in International oil pric- 
ing and portends a future pat- 
tern leas closely related to the U. 8 
price structure than it has been in 
the past, although U. S. markets will 
continue to influence world oil prices 
in the opinion of Walter J. Levy, New 
York, economic consultant 

In paper prepared for delivery at 
the Third World Petroleum Congress 
now in session here, Levy analizes 
“The Past, Present and Likely Future 
Price Structure for the International 
Oil Trade.” His summary of the paper 
follows 

I. The structure of world oil prices 
is intimately related to the pattern 
of competitive world oi] supplies and 
demand, and any basic changes in the 
supply pattern are sooner or later 
reflected in the price structure 

Il. In the past. when the United 
States was a major oil exporter 
world oil prices were in general cal 


culated on the basis of prices at the 
U. 8. Gulf. With some important ex- 
ceptions, the delivered price from any 
source of supply corresponded to the 
U. S. Gulf price plus transportation 
from the U. 8. Gulf 

Ill. At present, most of the oil 
moving in international trade origin- 
ates in the Caribbean and the Middl 
East, with U. 8S. oil exports consti- 
tuting only some 10 per cent of the 
world's total 

IV. The resulting present oil price 
structure is in general as follows 

(a) U. 8S, Gulf; at the U. 8S. Gulf 
price . 

ib) Caribbean 

1. Crude oil for shipments to all 
destinations; at the U. 8. Gulf price 
for comparable crudes minus a dif- 
ferential approximating the U. 8 
import tax. (This pattern may be 
modified when the U. 8S. import tax 
is increased from 10.5¢ to 2lc a bbl.) 

2. Fuel oil for shipments to the 
United States; at the U. 8, Gulf price 
minus a differential approximating 
the U. 8. import tax; for shipments to 
destinations other than the U. & 
at the U. 8. Gulf price 

3. Other refined products; at the 
U. 8. Gulf price for comparable prod 
ucts 

ic) Middle East 

1, Crude oil prices have established 
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themselves within a range. Its upper 
limit would permit Caribbean crude 
oil to compete with Middle East crude 
oll in Western Europe, while its lower 
limit would permit Middle East crude 
oll to compete with U. 8. crude oil 
at the U. S. East Coast. Actual prices 
within this range depend on both the 
competition between Middle East and 
Caribbean oil as reflected in the sup- 
ply pattern, and that between the 
various suppliers in the Middle East 


2. Refined product prices are on 


the U. 8. Gulf level, except where 
the delivered price from the Middle 
East would exceed that from the 
Caribbean, when a transport allow 
ance is granted 


V. Completion of Europe's refinery 
program will reduce its finished prod- 
uct imports to a minimum. Middle 
East crude oil will supply most of 
Europe's import needs. Middle East 
refined products will find markets 
mostly East of Suez. Caribbean crude 
oil and products will be sold largely 
in Western Hemisphere markets. The 
United States will remain a major 
importer, mainly of fuel oil and crude 
oil, and a very small exporter of 
Spec ial oils 


VI. The resulting price structure is 
likely to be as follows 


(a) Caribbean: Prices will estab 
lish themselves within a range. Its 
upper limit would be equal to the 
U. 8. Gulf price plus the transport 
advantage of the Caribbean over the 
U. 8. in Latin America, and its lower 
limit would be equal to the Uv. 8 
Gulf price less a differential approxi- 
mating the U. S. import tax. Actual 
prices within the range will probably 
establish themselves in a more or less 
similiar manner as described under 
“TV.—»” above 

(b) Middle East 


1. The same upper and lower limits 
described under “IV-—c(1)" will ap- 
ply to crude oil prices, Until suffici- 
ent additional pipeline capacity will 
have been built, the Persian Gulf is 
likely to remain the price basing 
point, with quotations at Eastern 
Mediterranean terminals established 
by adding a pipeline charge more or 
less equal to current tanker rates 
Eventually this pipeline charge may 
be modified, but in the circumstances 
it is unlikely to establish itself on a 
level that would actually exclude 
tanker transportation from the Per- 
sian Guif to West of Suez markets 
on an economic basis, Upon comple- 
tion of the projected pipelines, East- 
ern Mediterranean terminals are like- 
ly to become the price basing 
point, with Persian Gulf prices es- 
tablished by deducting a pipeline 
charge 

2. Refined product prices will es- 
tablish themselves independent »f the 
U. §. Gulf price, and in accordance 
with supply and demand conditions 
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at the Persian Gulf. They will in the 
long run also be influenced by Mid- 
die East crude oil prices, refining 
conditions, etc 

VIL European prices will no 
longer be linked to U. 8S. Gulf prices, 
but will establish themselves inde- 
pendently on the basis of supply and 
demand conditions. They will in the 
long run also be influenced by the 
delivered price of Middle East crude 
oil, refining conditions, etc 

VIII. In the unlikely case that the 
United State oil economy should iso- 
late itself by high import taxes or 
low import quotas, the Caribbean and 
Middle East price structure will in 
general establish itself in the manner 
discussed above under VI, except that 
the lower price limits for shipments 
to destinations other than the United 
States will no longer be related to 
the netback obtained for shipments 
to the United States. Instead, 

(a) The lower limits for crude oil 
will probably establish themselves as 
a result of competition between the 
two sources of oi] in Latin American 
markets 

(b) Refined product prices will es- 
tablish themselves in accordance with 
supply and demand, and will also be 
influenced by crude oil prices, refin 
ing conditions, et« 

IX. The new world oil price struc 
ture and the supply and demand con- 
ditions on which it is predicated will 
not evolve today or tomorrow. Dur- 
ing the period of transition there will 
be confusion and conflict. Obviously 
too, differences between the long- 
term price structure and commercial 
prices at any given time must be 
expected, as a result of special fac- 
tors, such as currency or other econ- 
omic conditions, freight variations 
political factors, government regula- 
tions, and many other reasons. Fur- 
ther, it will require time before the 
price structure responds to changes 
n supply and demand. For certain 
products or in certain areas, some of 
the likely changes indicated here may 
become apparent even before the final 
supply pattern has emerged. How- 
ever, when matters have settled down, 
the future price structure is likely 
to resemble closely the one outlined 
here. It will continue to assure oil 
to the Western and the Eastern Hem- 
ispheres in abundant quantities at 
reasonable prices 

Complete text of the Levy paper 
may be obtained from E. J. Brill, 
Leiden, Netherlands, at 50c per copy 





Photo Credits 


Stover Studk Oakiand, Ca 
Pat Mitchell Pictures, Lansing 


43, 46-47 
Onn 

“4. 67, 6%-Roger Dudley 
Waat 

Stover Stud Oakland, Ca 
lin Stad San Francis Ca 
Dementi Stud Richmond, \ 
Rie Gaddes, Chicage eh] 
Graph Arts. Loutevilie, Ky 


Keller Studio, Cineir 











Britain Ready to Settle Oil Dispute with Iran 
If Terms Can Be Reached; Ration Coupons Set 


LONDON (Reuters) Britain is 
prepared to consider a settlement of 
the Iranian oil dispute which would 
involve some form of nationalization 
‘provided it was satisfactory in other 
respects,” according to Foreign Sec- 
retary Herbert Morrison 

After giving members of Parlia 
ment a summary of recent develop 
ments in the dispute, Secretary Mor- 
rison said 

“His Majesty's ambassador in Teh- 
eran has informed the Iranian Gov 
ernment, while his Majesty's govern- 
ment cannot accept the right of the 
Iranian Government to repudiate con. 
tracts they are prepared to consider 
a settlement which would involve 
some form of nationalization, provid- 
ed (a qualification to which they at 
tach importance) it were satisfactory 
in other respects 

Rationing (Reuters) Britain is 
printing new gasoline coupons——ready 
to go back to rationing if the inter 
nationa] situation gets worse 

Fuel Minister Philips Noel-Baker 
told a questioner in the House of 
Commons that the coupons were be 


ing printed as an insurance against 


any future emergency 

Meanwhile in the U. 8. Deputy 
PAD Bruce K. Brown told NPN that 
it was his “best judgment” that a 
prolonged shutdown of the refinery at 
Abadan—-should that occur as a re 
sult of the Iran situation—-would not 
mean gasoline rationing in this coun 
try 

However, he added, some difficul 
ties would be bound to develop here 
if attempt were made to supply Eu 
rope from U. 8. and South America 
to extent that part of the world is 
denied gasoline from Iran. But even 
these could, in the end, be overcome 
provided the petroleum industry is 
assured necessary materials with 
which to increase capacity 

Ol Import DutiesAll oil imports 
are now carrying the full duty of 21 
per bbl 

Increase from 10.5c to 2lc became 
effective May 25. Customs Bureau 
said, however, that some Venezuelan 
imports may get a 10.5c refund, be 
cause it has not been finally deter 
mined whether full quota of 2,613,- 
137,096 gals. has actually been 
reached 
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0 . hth for Catalog Me. $G-11. OR 


Kp MANUFACTURING co. 


filing hy 


grip safety h e— plas 


LINDEN AVENUE 


1s automatic and self-adjusting 


Ss. 
indus- 
for E-I Greeser Coteleg 


MINNEAPOLIS 3 


D-200 DISPENSER 
FOR TRANSFERRING LUBRICANTS 


Used for transferring transmission and 
differential oils and heavier lubricants 
Fits most 25 and 40 Ib. containers with 
removable covers. Attaches to original 
c Stops c 

ends waste. All steel construction. Nor- 
zle beat to ft all openings 

Ash fer Cateleg Ne 0-200 
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API Data Exchange Benefits Entire Industry 


The American Petroleum Institute at last is well 
launched on a program of benefits for the Independent 
obber for which a few thousand jobbers at least should 
be willing to join the API 


These proposed benefits were set forth in reports to the 
Marketing Division of the API at Cincinnati last week 
They are to lead to better business methods such as so 
many of the major oil companies have been installing 
in their large organizations these last score of years but 
developing which cost more money than even the larger 
jobbers feel they can afford The benefits cover local 
fuel oil forecasting, better burner service, better planned 
and operated service stations, better truck operation and 
reduction of fire hazard in all marketing. See detailed 
news report on page 41 this issue 


These at last are things that the jobber can buy and 
make money on Technical knowledge of these things 
and the proper application of them have materially helped 
the major companies cut down their marketing costs 
these past few years. Much of this information is now 
in the records of the majors where it has been assembled 
by business experts such as large companies have been 
employing of late--men who have been educated in the 
modern business administration schools and have been 
mut in the general business world long enough to know 
the difference between that and the so-called “collegiate 
life.’ 

In turn for opening up their recerds and dedicating 
their business experts to make reports and even lectures 
to jobber groups, the majors will profit by having a more 
stable, intelligent, understanding and prosperous type of 
competition The majors have long been reluctant to 
recognize not just the political value of competition but 
the absolute political necessity for it. For more than 
50 years the American public has been telling the big 
companies in all lines that it wants strong, healthy and 
fair competition. But unfortunately, especially in oil, too 
many high executives have not properly interpreted this 
desire but have confused it with the clamor of demagogic 
politicians who want power, money and jobs. Also, many 
big executives have failed to recognize as being a part 
of the public making this demand are their competitors, 
especially the smaller ones—-competitors whose voices 
are far more closely listened to by the government au- 
thorities than the voices of the score and a half major 
oil companies For years API refused to see this, let 
alone do anything about it 


In the action taken last week- which supplements ear- 
lier action a year ago -the API, meaning the top leaders 
of the oil industry, at last show that they understand 
who has been behind this great and ever growing protest 
against them. Now these oil leaders are going to do the 
practical thing of admitting the need and justice of hav- 
ing competition and then seeing that it is intelligent 
prosperous and substantialcompetition carried on by 
men who know the principles of sound business and 
want to adhere to them 


What has been so destructive in the oil industry is ig- 


norant competition, by many men who are often oppor 
tunists and who do not know what good business methods 
are. Of later years this type of man has been more and 
more in the minority but because the majors themselves 
also have been ill-advised and ignorant competitors at 
times, the industry's competition has not been as fair as 
it should be nor as conducive to maintaining a healthy 
and highly competitive industry A large group of sub- 
stantial, financially strong and reasonably prosperous 
ompetitors in oil marketing are the best bulwark the 
major companies can construct against the socializing of 
the oil industry The management of some major com 
panies may not make quite as much money as they might 
wish and marketing departments may find it harder to 
hold their volume but in the long run the stockholder and 
the average employe will benefit and the ever growing 
threat from Washington of socialization will be leasened 


Otis Ellis Recounts Jobber Complaints 


Quite fitting in connection with the development of the 
API's plans for stronger and better competition were 
the remarks to the Marketing Division by Otis H. Ellis 
the relatively new Washington counsel of the Nationa! 
Oil Jobbers Council. Mr. Ellis recounted humorously but 
positively the complaints he has been receiving from job- 
bers against their suppliers and larger competitors. He 
said the complaints were numerous enough, emphatic 
enough, and from such good jobbers that the major sup 
pliers would do well to look into them with an unbiased 
“ye, otherwise, whether he (Ellis) was their counsel or 
someone else, government authorities probably would be 
invited to study the situation. The complaints were all 
matters that he thought could be settled direct with the 
major suppliers—-each supplier working with his own 
jobbers if the suppliers would take a more tolerant and 
intelligent point of view than seems to have been the 
case in the past 

The National Oil Jobbers Council has been working on 
this friendly approach to the majors, as their individual 
suppliers, for several years. The council has had the top 
officer of a major supplier to lunch at every one of its 
quarterly meetings. The discussion is informal and with- 
out talks by the majors’ promotion departments. Nothing 
especially momentous has been said but a better under 
standing of each oth r’s positions is had and a feeling of 
friendliness has been developed. Prior to these luncheons 
the majors’ top executives had been too far away from 
first hand information and acquaintance with their small- 
er but highly important competitors 


Unquestionably these Jobber Council meetings and their 
policy of friendly and personal approach may fairly be 
said to be at least in part responsible for the new pro- 
gram of developing market operating material first adopt- 
ed by the API only two years ago. From every present 
indication it appears that the marketing branch of the 
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Airing of Jobber Complaints at AP! 


Marketing Meeting Is Healthy Sign 


By Leonard Castle, Midwest Editor 


For the second y« in a row, the 
obber's view of the marketing | 
ture—-his complaints, his thoughts 
and his desires — we presented ably 
and forthrightly at tl pring meet 
ng of the API Marketing Division 
n Cincinnati last week. This year the 
ybbers were represented ym the 
speaker's rostrum by Otis H. Ellis 
Washington counsel for the National 
Oil Jobbers Council. Last year ir 
Kansas City the ibber's viewpoint 
was expressed by John L. Bero of 
Duluth, who then was 
national council 


hairman of the 


It is obvious that ne speech, or 
two speeches, or a hundred speeche 
are not going to solve all the prob 
lems of the industry, or one segment 
thereof. But, on the other hand, it 
also is obvious that when the prob 
lems are brought into the pen and 
laid upon the table for all t 
and study there is a 


) eXamiuine 
clearing of the 
air and some progress is being mad 
There can be no doubt that progress 
was made at Cin 
Mr. Ellis minced 

scribing the thinking obbers 
throughout the nation and a few of 
the things he had to say must hav: 
iade the 
plying companies 


representatives of some sup 
squirm n their 
eats. (See story on page 41 Among 
ther things, he mentioned that tl 
ibber feels he is the “tolerated 
segment of the industry 


erms of his contrac 
by his supplying 
unhappy about 
nercial cce 
he'll i 
1 next winter 

sn't sharing equ 


profits of the 


» punches, we d ) the 
basis of subsequent nversations with 
j1umerous marketing executives of 
supplying companies, that the 
was well received in the spi 
which it was delivered 

Naturally.” one marketing 

ve observed, “there were some things 
n the 
agree 100° I doubt if that dar ever 
arrives. But Mr. Ellis presented mar 
constructive points which are sure to 
bring about a closer understanding 
between supplier and bber. Whether 


speech with which we cann 


We can agree with everything Mr 
Ellis said, there is one thing about 
him on which there is complete agre¢ 
ment among supplying companies as 
well as jobbers. And that is that the 
entire petroleum industry is fortun 
ate in having a man f Mr. Ellis 
caliber associated with it. The job 
bers cannot afford to lose his ser 
vices; the industry as a whole cannot 
afford to lose his services 


Another aspect of the 

that most major company representa 
tives at Marketing Division meeting 
seemed genuinely happy that so many 
jobbers were present and that jobbers 
are showing increased interest it 
the division's activities This point 
was well expressed by Harry J. Ker 
nedy of Continental, Marketing D 
vision chairman, as he opened th 
session at which Mr. Ellis spoke 


Mr. Kennedy noted that he was 
happy “so many members of Nation 
al Oil Jobbers Council committees ar 
ranged their meetings here Saturday 
and Sunday so they could be in at 
tendance at the API.” He stressed 
that he was “glad t» see so many 
jobbers present.” 

. > > 


Among the Midwest jobbers and 





ATLANTIC COAST 


State association secretaries attend 
ing the Cincinnati meeting were these 
with apologies to anyone we might 
have missed 
J. E. Adrian, secretary of the South 
Dakota Independent Oil Men's Assn 
and chairman of the Contracts Com 
mittee of NOJC; H. F. Horning, secre 
tary of Northwest Petroleum Assn 
and of NOJC; L. D. Carnes of Carnes 
Oil Co., Clinton, Iowa; Miles Mills of 
Oils, Inx Des Moines; Walter Wil 
son of Cushion-Wilson Oil Co., Des 
Moines; Rex L. Kent of Kent Oi) Co 
Salina, Kan., and his son, Robert A 
Kent, president of the Kansas Oi! 
Men's Assn William Schierholtz of 
Fuel Oil Co., St. Louis; Roy J. Thomp 
Apex Motor Fuel Corp., Ch 
cago, president of the Illinois Petré 
leum Marketers Assn Stanton K 
Smith and W. R. Williams of Smith 
Oi & Refining Co tockford, Ill 
Cc. R. Jonswold of Arrow Petroleum 
Co., Chicago; John Stumpf of John 
son Oil Refining Co., Chicago; Rus 
sel Willlams and his son, Gene of 
Gaseteria, Inc Indianapolis; Morris 
Parker of Central West Oj Cory 
South Bend, president of the Indiana 
Independent Petroleum Assn.; Robert 
Moore, secretary of the Indiana as 
sociation; T. R. Turner, Turner Oil 
Co., Indianapolis; James A. Hogshire 
f.- Wake Up Oil Co Indianapolis 
George Young of Young Oil & Supply 
Co., Shelbyville, Ind George Horton 
if Horton Oil Co., Indianapolis; Joseph 
Hadley, secretary of the Michigan Pe 
troleum Asan.; R. E. Decker of Piy 
yuth Oi] Co... Detroit; Paul Kempf 
and Loren Black of Staebler-Kempf 
‘o., Ann Arbor., and E. A. McAfee 
if West Michigan Marathon Oi! Co 
irand Rapids 


son of 





Competition Sparks Awakening of Fuel 


Oil Marketing Techniques in East 


By Raymond E. Bijorkback, Eastern Editor 


A very good thing is happening 
1 oil marketing in the East 


fuc 
That business is beginnir 


vertise like a business 
having discovered th 
mfronted with 

mn 

What's more, it is beginning ‘ 
alize that, if it is to meet that con 
petition, it must not only act like a 
mature business but also perform ke 
one 

In a nutshell: With the coming of 
natural gas to the seaboard heating 
oil marketers are leciding that the 


the t 
ently, if the marketer 

a profit 

Grown out of these conclu 
two roughly similar programs to help 
the heating oil marketer. One is that 
of the Fuel Oj] Foundation, spec 
fically established for the purpose 
The other is the Oil Heat Mar 
ket Insurance Program” of the Oil 
Heat Institute of New England 

Th foundation, as its name« 
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Survey Weighs Extra Sales in Lube Bay 
As Compared With Those Made on Island 


By Frank Breese, West Coast Correspondent 


Oil made a survey 
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a 
total the 
potential of 
not being ads 
or whether it has 
Union Oil commented 
opinion is that a mar 
opportunity to sell when 
a hoist than at any 
ther time. There a gap between 
the potential sales to (lubrication) 
ustomers and actual sales. Of 
you can look at 
other angle: It 
able customers are 


poses question 
whether 


at 


sales lubri 
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quately 
been 
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operations 
latter 
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Union that in 


inclined to 


observed 


It 


its own 
is take the 
view 
oncluding remark to Union Oil 
was No matter 
look at it, the results of 
worthy of thought 
both for 


how you 
the survey 
They're an 
effort and 


are 
rgument sales 


for service 


\ 
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tor 


promotion has been 


by a 


payoff 
service 
Calif 


just 
station opera 
Eureka (pop. 22,000) 

When E. P. Ray opened a six-pump 
Mobiligas station, he had one serious 
a mediocre location. His 
in a residential area seven 
Eureka’s shopping dis 

situated on either 
artery 


in 


problem 
station 
blocks 
trict 
main 


Mr 


~ 
from 

not 
or state 


and 
ity 


a 


tay combined old-fash 


sore 


Holly 
station 


oned ballyhoo with a touch of 
wood hoop-la to promote th 
The day before the opening, he bought 
26 30 ond 
radio 


was 


announcements or 
station and told 
going to give away 
and show 


se< 


spot 
the local lis 


teners fhe 


premiums SOE 


service 


surprises 


the 
made 


Throughout opening re 
at Mr 
the air 


after 


tape 
Ray's sta 
not 
the 


cordings were 
and put 
a half 
recording 
the 
and 


more 
on-the 


tion 
than 
spot 
For 
chicks 
kids, thers 
for the 
everyone 


western 


on 
hour 
thers baby 
older 
scramble 

and for 
a local 


children 

novelties; for 
was a penny 
ladies, gardenias 
refreshments and 
band 


were 
tne 


So 

Mr. Ray reported that than 
750 cars visited the station during th« 
day and evening. His six pumps av 
eraged 600 gals per hour 
during the first six hours, keeping 
12 attendants constantly busy. At 
one 19 cars were “bumpered up 
awaiting service. Some the visi 
tors were drawn from other towns in 
that northern California area, one be- 
ing City, 83 miles 
away 

Mr 


what happened” 


more 


of gasoline 


time 
of 


from Crescent 
con- 
the 
job 


Ray's sales promotion 

cerns himself and his service to 
community. He his selling 
through personal contact and adver 
tising, such as he used for the open- 
ing. As part of his business, he spon- 
sors a half-hour radio program of 
on Sunday afternoons 


does 


western musik 


A measure prohibiting the 
tion of self-service gasoline stations 
or coin-operated pumps in the state 
of Oregon was signed recently by 
Gov. Douglas McKay. This replaced 
a temporary ban which had been in 
effect since 1948 

The proposal was originated by th« 
Portiand Gasoline Dealers Assn. af- 
ter the state fire marshall announced 
that the 1948 ban issued by his office 
would be rescinded within 90 days 
after the adjourned 


opera 


legislature 
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DOWN TO BUSINESS—Shown here is part of members sitting 1n on general business session of API Marketing Division at Cin 
cinnati May 28-29 


API Will Make Three New ‘Efficiency’ Studies 


Projects Cover Oil Heat, Service Stations, Safe Operations; 





Marketing Division Hears Ellis Outline Jobber Suspicions 


BY LEONARD CASTLE 1951 program of the Oi) Industry Il : er areas; desirability and met) 
NPN Staff Writer formation Committee participated ir “d operating a budget plan for 
by Adm. H. B. Miller, executive di uel oil customers; what possibilities 
rector of OTIC; Rod Huber of Gulf ‘ he way f accurat: 
chairman of OIIC’s advertising sub we r ecasting: how oi] burner 
committee Stanton K Smith vi can best be offered to fuel 
Smith Oil & Refining C: Rockford distributors’ customers; and pre 


CINCINNATI The API's Market 
ing Division, at its annual spring meet 
ing May 28-29, authorized its Gener 
al Service Committee to initiate thre« 

‘ tux ro covering the 
new study pr ing the sub I member of the nationa ol paration of a booklet instructing con 


le ‘ « oil ¢ ‘ 4 ‘ ms & | ¥ q 
jects of fuel l ns, ana mittee, and Charles Z 


Hardwick of sumers how they an use fuel 
Ohio Oj Cr chairman of the Ken nost efficiently 

The studies, designed to improv tucky Ohio Tennessee District o 
the marketing efficiency f jobbers ouc Service Stations Plans for servi 
lealers and integrated ompanies station buildings to allow for orderly 


will follow the pattern of the Stock 4. Recommended t the API expansion of business and avoid cost 


efficiency and safety operations 


Loss Control report issued last No sponsor a general symposiur or y obsolescence and need for complet 
vember by a subcommittee under th evaporation loss control at next No rebuilding of outlets; a study of thé 
direction of J. H. McClintock of Ess vember’s annual meeting after hear motorists driving habits to determine 
Standard ng Mr. McClintock report that th where free facilities such &s air and 
The Marketing vision als marketing branch of the industry water could be best located at service 
1. Acted to subn t etter rt loses 1.25 billion gals. of products stations; study of restroom conditions 
a recommendation of Abricatior annually and the entire domestic ir to raise the general standard of these 
Committee establishin nomen dustry between 2.5 billion and 3.5 facilities for the publi a study of 
clature for lubricating l and billion gals. annually through evap the desires of motorists, namely, what 
greases. (See separate story 1 page ration they customarily expect from their 


{ service station operators in the way 


Three New ProjectsAs outlined 
by B. L. Majewski of Deep Rock 
chairman of the General Service Con 


of accessories, car washing, repair 
work, et a general education pro 
gram designed to show the dealer 
better housekeeping methods 


2. Listened to speeches by Frank 
A. Watts, director, materials division 
PAD; Otis H Ellis, Washington coun mittee, and approved by the Market 
sel for the National Oil Jobbers Coun ing Division, the three new study 
cil, and Arthur Kroeger of the A. & projects would cover these points Efficiency and Safety in Opera- 
H. Kroeger Organization, business ad- tions—- Most desirable size, weight and 
visers and consultants of New York Fuel Oll--How fuel oil forecast type of trucks for various operations 

3. Heard a pane! discussion on the demand could be segregated into the routing of these trucks on the 
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SERVICE PROGRAM]. H 


keting Division's General Service Committee data on evaporation loss control 
Majewski of Deep Rock, General Service Committee chairman; Dr 
K. Bennett, I 


camera) are B. I 


nost efficient basis to avoid unprofit 
able deliveries; the fire hatards that 
should be e! bulk plant 
and truck operation; the amount and 


insurance protection that is 


minated in 


type of 
lesirable and any plan that might be 
leveloped for group insurance by job 
nutual benefit the 
space for trucks un 


bers for their 
need for garage 
ler ertain climatk nditions, in 
luding 


r th 


such plans as providing heat 
: truck is stored 


motor ’ 
and finally, the operating ef 


utsice 
ncies and econon s of the instal 


f largest tankage at the u 


) Subco 
by Harry J 
Market on 
ard =the bershiy f th 


t will be named 


two study groups 
ater. Members of the Fuel Oj] Sub 


mittee are 

& | Minner f Shell, New Yor 
Chairman H. B. Van Cleve Mar 
time Petroleum Corp., New York; A 
Crawford Timken Detroit 
Arrow Petroleum, Chicage 
Gray, Fuel OU News, New 
Maurice Vining, Diesel Fuel 
Co., Seattle; Walter Holmgren, W. H 
Barber Co.. Minneapolis; John Sher 
wood, Sherwood Oil Co., Baltimore 
Horace Davenport, George Pickering 
Co., Salem, Mass; L. B. Fox, 5S 
ony-Vacuum, New York; Joseph E 
Collins, Collins O11 Co Buffalo 
Henry Schwartz, Paragon Oil Co 


Carl 
Jonswold 
Robert 
York 
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K. Bennett, Inc., 


Brooklyn, and one to be 
from Humble 

Five Point Plan__§. J. McClanahan 
ff California Standard, chairman of 
the vocational training subcommittee 
reported that the group was working 
on a five-point program and expected 
to present tangible results at the an 
nual API meeting in November. These 
five points are 


appointed 


1. Determine specific training needs 

1 services desired, based on exist 

ng problems 
2. Explore 


nformation on 


hannels through which 
marketing 

made available to all seg 
f the marketing division, such 


training 
may be 
ments 
is annual and sectional meetings of 
API, jobbing 
publications 

3. Enlist the « 
various organizations supplying prod 
ucts and marketed by th 
industry to submit lists of training 
material they now have which car 
be used in the training program 


associations and trad 
»yperation of the 


services 


4. Evolve an appropriate means and 
form for publishing and circulating 
information on existing training ma 
terial and also on new training ideas 
and material as their possible use is 
leveloped 

5. Assist educational agencies in 
xtending their service to members 
of the Marketing Division. Interviews 
n California and New York show 
that the services of these agencies 
are extensively used by the market 


Listening to Mr 
John Fry 


Longview, Tex 


McClintock, Esso Standard, who headed API's Stock Loss Control Subcommittee, gives the API Mar 


McClintock (left to right facing the 
secretary, API Marketing Division; 


ing organizations of other industries 
but little used by the petroleum mar 
keters although our industry contrib 
utes materially through taxes to the 
support of these institutions 


How dJobbers Are Thinking—Mr 
Ellis told the Marketing Division that 
there is fear, distrust and suspicior 
among the jobbers of the nation and 
advised that “if I were a supplier ! 
believe I'd take stock of the jobb 
relationship situation and try to do 
something about it 

Mr. Ellis listed several subjects 
that “the jobber thinks about whet 
t comes to his supplier He en 
phasized, in naming the points, that 
I am not saying whether the job 
ber’s thinking is correct or incorrect 
speaking in generalities 
would mean of course, that 
exceptions These 
he listed as follows 


1. The jobber feels that he is th: 
tolerated” portion of the oil indus 
try who exists by virtue of the anti 
trust laws. He feels that if the anti 
trust laws were removed from the 
statute books 30 major oil companies 
would own and control the entire 
industry. Mr. Ellis said that person 
ally he did not agree with this opin 
ion, but that it existed among many 
jobbers 

2. The jobber feels that the district 
and division managers of supplying 
companies are mere “puppets’ who 


and I am 
which 


there are points 
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are circumscribed by company policy 
and cannot make any policy decisions 
Because of this situation, the jobber 
feels he “is so far down the line that 
no one topside cares whether he 
exists or not 

3. With a few exce ptions, the job- 
ber feels he has nothing to say about 
what is contained in his contract with 
the supplying company. The jobber 
“gets a mass of words that he either 
accepts or gives up his supplier 
There are no explanations of changes 
in the contract. It is presented on the 
basis of “take it.” 

4. The jobber is deeply resentful 
of the recent policy of many supply- 
ing companies in selling products to 
commercia] accounts at prices lower 
than the jobber can buy products 
himself. Mr. Ellis asked whether this 
meant that the jobber no longer “will 
get any of the cream but only the 
crumbs.” 

5. The jobber wonders whether he 
will get the same amount of fuel oil 
next winter as he received last year 
or whether his supplying company will 
withhold product to put through its 
own direct outlets, If this is done, Mr 
Ellis said, there may be demands for 
a program of allocation from Wash- 
ington. Many jobbers also are won- 
dering where they'll obtain the money 


to fimance the “mandatory summer 
fill-up program.” 

6. The jobber feels he is not sharing 
equitably in the profits of the indus- 
try. Mr. Ellis said that he person- 
ally was not ready to say whether 
the jobbers are getting their fair share 
of the profits, but said that jobbers 
throughout the nation for the first 
time are assembling concrete facts 
and figures to prove their contention 
He took issue with the attitude of 
many supplying companies who tell 
the jobber that “you did all right last 
year.” 

“God forbid letting an industry de- 
cide when a man is prosperous 
enough,” Mr. Ellis said. “If it is going 
to be determined by an industry when 
the peak has been reached, then 
something is wrong.” 

Mr. Ellis said he wanted it defin- 
itely understood that he did not be- 
lieve in subsidizing the inefficient and 
the weak. He described the jobber- 
supplier relationship as “bad— not ex- 
plosive.” The answer to the problem, 
he said, is for supplying companies 
to sit across the conference table 
and discuss the jobbers’ complaints 
calmly and in a spirit of friendship 

OTIC Not Understood—-Mr. Smith, 
in discussing the OTIC program, 
pointed out that many jobbers have 


misunderstood the objectives of OTIC 
and believed that OLIC can deal with 
intra-industry problems relating to 
margins, supply or competitive prob- 
lems, and hoped that the temporary 
withholding of their support might 
be a tool or wedge to force a trading 
advantage with supplying companies 
“Experience and more mature un- 
derstanding has shown, however, that 
this reasoning could not legally or 
otherwise produce the desired results 
regardiess of the validity or right 
eousness of the operating difficulties 
so paramount in the jobbers’ mind, 
he said 
“Even assuming for the moment 
that the OTIC committees could deal 
legally with operational problems 
which it cannot do and still stay out 
of prison, the OIIC would then theo- 
retically take on responsibilities trans- 
cending the authority of the manage 
ment of every participating company 
It theoretically would become a 
super-colossal PAD in disguise. The 
only good part of such a dream might 
be that the salaries of the committee 
members would be the sum total of a 
portion of the salaries of the hundreds 
of presidents, vice presidents and 
sales managers and jobbers whose 
jobs it would assume at least in part.’ 
A second point of misunderstand 


+) 

Te oil men everywhere, the nome Bennett 
is synonymous with rugged, dependable, 
lasting quality. 


A tradition gained from 64 yeors of experi- 


Aimeuned for 
MOHOUHE a MM 


ence in building fine equipment lies behind 
the crof hip and k how built inte 
this famous family of Bennett Products. 


in the critical period ahead, make yours 
the best — Bennett. 








MODEL 200 UNIVERSAL BARREL PUMP 
measures opproximotely | pint per stroke. 
MODEL 506 BARREL PUMP 
qvort stroke pump with self-closing return 
drain. 
MODEL 10086 SKID TANK PUMP 
for fast transfer of gasoline, kerosene and 
fuel oil. Measures approximately 10 gallons 
per minute. 
MODEL 1000 GALLON STROKE PEDESTAL PUMP 
dispenses kerosene from underground tonks. 
MODEL 656 HIGHBOY 
60 gation quart oil dispenser with self-clos- 
ing return drain. 














cts in Principal Cities 


BENNETT PUMP DIVISION 
EGON, MICHIGAN * toronto, ONTARIO 








MARTIN 


Check These Features: 


V Towing 


V Bi arging 
V Storage 
V Trucking 
V Selling 


V Get The Martin § Story Today! 


A Bigger, Better 


Martin For You! 


The Martin Oil Story is one which could have been 


written only in America, by and for Americans. 
Pwenty-four years ago, Thomas Martin Senior started 
the Martin Oil Company with one truck, the willingness 
for hard work, and an unshakable confidence in himself 
and the future of the oil industry in America. 

loday, the Martin Oil Company is America’s leading 
independent oil company, with offices at Carbondale, 
Illinois, and at 3536 South First Street, St. 
Missouri; a 4,000,000 gallon terminal at Cairo, Ilinois: 
now the new 9,050,000 gallon terminal at St. 


Louis, 


Louis: 
complete trucking facilities; a fleet of river barges; and 
an affiliation with the G. W. Gladders Towing Company, 
in short all the equipment for complete service to you. 
Phe Martin Oil Company shall continue to grow, con- 
tinue to stand as the nation’s leading independent oil 
company, continue to serve in the manner for which 
it has become famous. 
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INFLAMMABLE 
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Here's Martin Oil's new 215,000 bar 
modern, the most complete anywhere 
1800 HP diesel tow, belonging to th 
load of Martin Oil protest for the mi 


P ——— 


‘GENERAL EQU 


for superior design, erection, anc 


representing (*): 


* GRANBERG CORPORATION. < 


Metering Equipment thr 
printed measurement Model LK-¢ Meter 
Eliminators wd Strainers handle every 


product 
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VER. Carver self-priming 


mps used throughout; for both barge unlox 


k loading, at the new Martin ter 
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where speed is the ee 


CARBONDALE, 
ILLINOIS 


TIONAL PETROLEUM NEWS 





Se ats 


t 
4 
' 
fd 
t 
* 
\e 
k 


oe 


rel St. Louis terminal. Located at 3536 South First Street, St. Louis, Missouri. Martin's is the newest, the most 
» in the midwest. At left, top: one of the fleet of Martin Oil trucks gets ready to roll. Bottom: the Emily Jean, 


» G. W. Gladders Towing Company pushes her way upstream toward the new Martin terminal, with another 
men 





7 Tr | GRAVER—< Sai on Roof Tank manifolded 
i M E N r C ER engineers— | with Cone Roof Tank conserves vapors which 


assure high engine performance in Martin Gaso 
maintenance of petroleum marketing installations; git. der whe Prim 
ne. Also installed; one 55,000 bbi. kerosene stor 
ge tank; two 25,000 bbi. fue! oil tanks 


*TOKHEIM totheim Co., Codar Rapids, lows STURGEON BAY — tie ériy Jeon, 1800 hp 


Tokheim Tank Gauges and Tokheim Underwriters tow built for G. W. Gladders Towing Company 
Approved Flame Arresters used throughout the by Sturgeon Bay Shipbuilding and Dry Dock Con 
ae hatte Seratonl pany is part of the new Martin Oil team 


NATIONAL FOAM SYSTEM, INC. rch ni rat agfets pepo 


WEST CHESTER, PENN. Tandem Unit for Martin Oil's trucking fleet. (see 
Headquarters For Foam Fire Equipment — picture) 


{ARTIN UP «i MARTIN'S S28 


JUNE 6. 1951 
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SPEAKERS—-With Harry J. Kennedy, Marketing Division chairman, presiding, marketers heard three speakers at the May 28 session 

Shown here are (left to right); John Harper, Harper Oi), head of National Oil Jobbers Council; Otis Ellis, Washington counsel for 

the Jobber Council; Mr. Kennedy; Frank A. Watts, director, materials division, PAD; and Arthur Kroeger of A. & H. Kroeger Organ- 
ization, New York 


ng about the OLIC program, Mr good will’ which is another name for value of the competitive private man- 
Smith said, is that some jobbers feel public relations agement system is for each industry 
the major companies “are asking us Do you think that we are and each individual in that industry 
to do a job for them not going to take advantage of the to take the responsibility of telling 
What O10 Can Do Let me if public relation tools which OTIC our story.” 
I may, answer this with reasoning furnishes at practically no cost to Oil Industry Materials—_Frank A 
from my own experience as a job us? We could never take the tims Watts, director of the Materials Di- 
ber,’ he said. “My company for three nor spend the money to produce the vision, PAD, explained the new pro- 
generations has been outstandingly movies, the employe and dealer slid gram for control of critical materials 
selfish as far as business is concerned films, the other material that we need in the oil industry—steel, aluminum 


We purposely analyze every proposal and obtain from OIC and copper. He said amendments to 
with this yardstick ‘What will it d But even more important to my formal orders M46 and M46B extend 
for us." This philosophy goes back to selfish interest,’ Mr. Smith declared control of critical materials to all 
the days when we took Winnebago s the preservation of our own busi branches of the oil industry, including 
County, not away from the Indians ness against the termites that ars refining, transportation and market- 
but away from the ‘Indiana Cor eating away its foundations. 1 believ« ing. He added that the third quarter 
pany Our business \ built ! the most effective way to prove the of this year will be a transition pe 


\oe 


« 


OIL INFORMATION---W. R. Huber, Gulf Oil Corp., addresses the API Marketing Division business session in Cincinnati May 29 

Others in the photo are (left to right): Adm. H. B, Miller, executive director of OLIC; Stanton K. Smith, Smith Oil & Refining, 

Rockford, UL, member of national OLIC Committee; and C. Z. Hardwick, Ohio Oil, chairman of the Kentucky-Ohio-Tennessee 
district 
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mod to bring critical materials in 
other branches of the industry under 
priorities control 


For July, Mr. Watts said, no more 
than 30-40% of critical materials will 
be brought under control, with these 
ratios increasing to 50.60" in Au 
gust and 80-90% in September. He 
anticipated the new plan would be 
come 100° operative in the last quar 
ter of 1951 

The speaker told marketers that 
the current effort of the nation to 
maintain its 1950 rate of civilian pro 
duction while expanding facilities to 
meet military needs can result in 
only one thing—shortage of 
rials 


mate 


Mr. Watts predicted an adequate 
supply of heavy duty type trucks in 
the months ahead, but said lighter 
trucks would be reduced somewhat 
He warned that marketers may have 
to plan further ahead for truck re 
placements. He added the same would 


hold true for semi-trailers and larger 
tank trailers 

On pumps, tanks, lifts, et« Mr 
Watts asserted that demand is 
greater than supply and probably will 
remain so. He urged that marketers 
use new equipment only when abso- 
lutely necessary 

The Marketing Division approved 
the issuance of a cartoon-type book- 
let instructing service station dealers 
how to prevent stock losses. The 
booklet is being prepared by the sub 
committee on stock loss control and 
will be ready for publication soon 

The marketing division also ad 
opted a resolution recommending that 
members of the API's general com 
mittee who miss two consecutive 
meetings without sufficient cause be 
ineligible for renomination 

Mr. Kennedy announced 
tion for the spring meeting was 
372, highest in history. Next spring's 
meeting will be in Boston, May 19-20 


registra 


API to Take Vote on New Designations 
For Automobile and Truck Motor Oils 


By HOLGER RIDDER 
NPN Staff Writer 


CINCINNATI API Lubrication 
Committee last week (May 28-29) 
approved and submitted to API Gen- 
eral Marketing Division for letter 
ballot four new motor oil service 
classifications and designations. The 
new designations were unanimously 
approved in principle April 9 at the 
Lube Committee's Detroit meeting 
(see NPN April 18, p. 61) 

Proposed API service classifications 
and designations for automotive mo 
tor oils areas follows 

Service “MO”__Service typical of 
gasoline and other spark ignition en 
gines operating under favorable serv 
ice conditions and not having any spe 
cial lubrication requirements due to 
fuel or to engine design characteris 
tics. Stop and go driving and pro 
longed idling especially in cold 
weather, are not favorable 
conditions 

Service “MS”.Service typical of 
gasoline and other spark ignition en 
gines operating under severe 
and /or there are 
special lubrication requirements du 
to fuel or to engine 
teristics 

Service “DO” Service typical of 
Diesel engines in any service where 
there are no exceptionally severe re- 
quirements for deposit control due to 
fuel or to engine design characteris 
tics 

Service “DS”—Service typical of 
Diesel engines operating under ex- 
tremely severe service conditions or 
having special design characteristics 


service 


service 


conditions where 


design charac 


or using fuel tending to produce ab 
normal wear and/or deposits 

In presenting the Lube Committee's 
recommended designations to the 
Marketing Division, Paul V. Keyser, 
Socony-Vacuum Oil, chairman, made 
these points 


“Present API nomenclature and de 


MOTOR OIL DESIGNATIONS—George Rounds, Socony-Vacuum Oil Co 

of a panel on crankcase oil nomenclature, reports on the panel's recommendations to 

the API Lubrication Committee at Cincinnati May 28. Paul V. Keyser, Socony-Vacuum, 
chairman of the Lube Committee (left) presided at the session 


seription for crankcase oils adopted 
in 1945 are obsolete and confusing to 
the public since they do not fit cur- 
rent usage. What is defined as 
Heavy Duty Type’ oil is now widely 
sold as first line motor oil in serv 
ice stations. What is defined as ‘Pre 
mium Type’ oil is now widely offered 
as a second line product 

‘There are several different types 
of so-called heavy duty type oils 
being called for by engine builders 
for which there is no provision in the 
present API nomenclature 

‘Engine builders state that they 
must have means other than proprie 
tary brand names for recommending 
types of oils which they consider 
suitable for their engines. They con 
sider present API nomenclature in 
adequate 

Until the petroleum industry pre 
sents a more adequate and suitabk 
nomenclature for crankcase oils, there 
is a continuing threat of the automo 
tive industry acting unilaterally to 
develop and impose upon the oil in- 
dustry quality specifications at civ 
ilian level which would tend to dic- 
tate oil composition 

“Ourrent Objective—_Revise present 
API crankcase nomenclature so as 
to be generally applicable to the prin 
cipal types of automotive oils on a 
long-range basis, acceptable to the 
engine builders as a basis for recom- 
mending required types of oils, and 
free of any specifications or descrip 
tions which would limit in any way 
the composition or quality of the oil's 
identified. * 

‘In approaching this objective, the 





chairman 
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principiec is followed that ser ‘ ' 
itions, such as engine desigr 
ing and maintenance practice and 
fuel character determine the crank 
case oil requirements; that the sev 
eral typical automotive service 


yperat 


con 
ditions to be met will be defined 
suitable marks will be 
ommended for the 
fined services; and each oil 


selected for 
olla res several ce 
ompany 
will assume responsibility for th 
characteristics of oil 


marked and recommended as suitable 


quality nv 


for each defined service 


In accord with the above 
lefinition for 
gether with 
MS, MO 


services 


Proposal 
principle & plan for 
services Was prepared, ti 
suggested oil designations 
ete.) corresponding to the 
defined. This proposal was submitted 
to the API 

and approved in principle unani 

ualy April 9 


Laibrication Committee 


ASTM 


purpose 


It was then referred to an 
panel appointed for the 
and including representatives of the 
principal car and engine builders as 


well as oil ompany representatives 


The ASTM pane! 
proposal in principle and undertook 


alse approved th 


to make such modifications as were 
siggested by the panel membershiy 
Their recommendations, approved 
unanimously by the ASTM panel, are 


embodied in the proposal 


The Laibe Cr 
woukl permit dual typing so that an 


mimittee proposal! 
nl company could manufacture an 
suitable for both severe passenger 
wv truck and bus service, and us« 
Diesels. Also, the Mar 
letter ballot 


‘ 


aut ‘ 

ing iV mm n its 
will De voting I the lesig 
narka pr sed by the lube group 
that is, MS, MO, DS and DO-witl 
uch markings to be included 1 th 
ontainer 

Lube nmittee’s vote 


ing the 


lesignations 
Marketing vision for letter 


was marked miy a scatteres V 
ters Proponents of the new 
e classifications and 

ms are eapecially anxious that Mar 
keting Division approval is forthcon 
ng, for they point out that this is 
about the first time that 


lesigna 


complete 
approval has been received from an 
automotive group on a Lube Commit 
Also it was 
ASTM in approving 
principle did so only 
after some compromise with automo 
Therefore, these Lube 
Committee members feel that oil men 
who may 
of the 
make 


te« recommendation 
pointed out, that 
the proposal in 


tive members 


yppose some phase or parts 
system, should be prepared to 
some compromises also 
Container Report —R 
L.. Sonneborn Sons, In 


Cubicciotti 
reporting for 
the Joint Container Committee of Na 
tional Lubricating Institute 
and API, said 40 more drums were 
produced in the 
year than during the same quarter of 


Grease 
first quarter of this 


1950, yet a survey showed an over-all 


hortage of drums of about 15 for 
that period. He stated that. starting 
n May, 66,000 tons of steel has been 
tagged for all drums and probably 

ontinue at that figure for a 

In epite of this, Mr. Cubicciotti 
said, it is estimated that oil drum 
supply will be below 85 of last 
year's figure. He explained that this 
was due in part to allocation of 
12,000 tons of the 66,000 total in May 


wr the pesticide program 


Mr. Cubicciotti asserted the 
pect is for far fewer 1 and 5-qt. cans 
for oi] this year than last, reporting 
that one can manufacturer already 
has cut its customers to 80°) of last 
years supply and another has cut its 
1) customers to 60°) of 1950 


pros 


He said a set of 
and 5-qt 


standards or 
cans will be issued soon 

Harry L. Baker 
Ch gave “a 
Valve 


Esso Standard Oil 
paper on “Hydrauli 
Lifters in Commercial and 
Passenger Car Engines Partial text 
f this paper will be published by 
NPN in a subsequent issue 


Ellis Says He Approves 
‘Over-All’ Fill-Up Plans 


WASHINGTON In pointing out 
some obstacles which must be over 
ome before jobbers can give com 
plete co-operation to fill-up can 
pa gns, Otis H. Ellis, chief counsel 
National Oil Jobbers Council, said it 
not his intention to “manifest oppo 


s m to the over-all program 
Last week, Mr. Ellis said 


hold the sack « 


jobbers 
annot ymopletely ol 
redit arrangement to carry forward 
fill-up drive and their supplier 
should take steps to help them or 


this probletr 


NOJC attorney noted that in 
has suggested possibility job 
uld take lead in selling “fill 
idea to consumers, and then add 


cern is as to whether or 
not the jobber will be able to equit 
ably share in the fuel oil which will 
be available during the coming sea- 
son for the consumers of the nation 


If the winter is begun with full 
tanks at consumer and distributor 
levels, the battle is half won. Th 
industry can ill afford even tempor- 
ary spot shortages, as to do so would 
provide the fodder necessary for the 
cannon of the proponents of syn- 
thetic fuels at the expense of the 
American government 


Mr. Ellis also noted in his weekly 
letter to Chairman John Harper of 
NOJC that he held conferences las‘ 
week, apparently with OPS officials 
about “the margin squeeze on fuel 
oll and gasoline in the Midwest area.’ 

‘This situation,” stated Ellis, “was 
complicated by the fact that the ref- 
erence seller provisions of the ceiling 


price wder were eliminated at 
request of the Department of Justi 

mean that even if ar 
nerease were permitted to jobbers 

were not available to their 
competitors, it little or 
no meaning except during a period of 
tight supply when the jobber could 
sell over the market. The matter is 
still) under consideration and further 
what 


This would 


sarne 
would have 


studies are 
f anything, can be done to clminat 
this principal and other minor ot 


being made to s« 


stacles 


Mid-Continent Petroleum Buys 
Edsell Oil Co. in Missouri 


TULSA~ Midcontinent Petroleur 
Corp. has purchased Edsel! Oil 
Neosha, Mo., and began operating 
it on June |} 

Edsell, an Independent jobber, ha 
27 stations and dealers and two bulk 
plants. Its volume of products sold 
amounted to 2.5 million gals. in 1950 

A. L. Edsell 


has distributed 


wher of the business 
Mid-Continent 


cts for a number of years 


prod 


The business 1 be perated un 
der Mid-Continent’s southern division 
office, of which S. B. Caldwell 
No changes are 


sales 
manager planned 


at present 


Phillips Buys Penn-O-Tex 


BARTLESVILLE Phillips Petrole 
um Co. has purchased all capital 
stock of Penn-O-Tex Oil Corp. Fa 
lities acquired by Phillips include a 
water terminal on the 
a four-truck loading dock, a 16-spot 
loading rack 
tanks with a capacity of 351,000 bbis 


Mississipp 


tank ar six storage 


and a rail terminal lo -d in Minne 
apoli 

K. 8S. Adams 
Endacott, president, of Phillips, said 
the purchase would enable the con 


chairman, and Pau 


products 
Minneap 


from its Sweeney, Tex., refinery 


pany barge petroleum 


ip the Mississippi to 
The newly acquired facilities w 
become a part of Phillips Petroleun 
Minneapolis division headed by mar 
ager F. O. Nordstron 


‘Gas’ Price Sign Bill OK'd 


HARTFORI Conn G 

Lodge signed into law June 4 8S. 606 
which prohibits display of signs stat 
relating to gasoline prices on 
wr about service station premises and 
within view of any public highw 

except on gasoline pumps. One sign 
per pump not exceeding 126 sq. in 
is required but not more than two per 
pump are permitted, and each must 
state retail price, amount of state and 
federal taxes, and total price, with 
all figures of same size. Penalties for 
violation range from $50 to $250 fines 
Law becomes effective immediately 


vernor 


ing’ or 
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Most Suppliers Hike Residuals to OPS Limit 


Prices late in May showed little or no regard for what 
the trade calls “seasonal influences.” 

Heavy fuel prices, in other years somewhat easy with 
the approach of summer, ranged higher in amounts of 
from 17 to 3lc per bbl. at points along the Atlantic Sea- 
board. At the same time, a series of aggravated retail 
price wars on gasoline broke out and refused to abate 
Principal areas affected by retail gasoline price cutting 
were: Akron, Ohio, and Fargo, N. Dak., in the Midwest; 
Houston, Galveston and New Orleans in the Southwest; 
and Hartford, Conn., and Philadelphia in the East 

Price increases ranging from 17 to 3le per bbl. for 
all grades of residual! fuel on the Atlantic Seaboard were 
authorized by the Office of Price Stabilization, effective 
June 4. In general, the amounts of increase ranged up- 
ward from 17c per bbl. at Panama City, Fla. to 3lc at 
Searsport, Me., with New York, Philadelphia and Balti- 
more suppliers permitted 30c per bbl. increase in their 
No. 6 barge price to $2.45 (See story on p. 30) 

Increases in their heavy fuel prices “to the full extent 
that the law allows"’ were made by the majority of major 
and Independent East Coast suppliers 

Socony-Vacuum Oi) Co., Inc. announced increases in its 
heavy fuel prices of 30 and 3lc per bbl. at points in New 
York and New England, effective June 4. The company’s 
barge prices at New York were boosted 30c to $3.46 per 
bbl. for No. 4 fuel (0-10 p.t. No. 5) and to $2.45 for No. 6. 
Socony’s tank wagon prices for No. 6 fuel in all boroughs 
of New York City were increased from 5,86-6.57c per gal., 
up 0.71c 

Other points where Socony'’s No. 6 prices were ad- 
vanced 30c included Albany, with new tank car price 
$2.80, and Buffalo, $4.004. At Boston, the company’s tank 
ear price for No. 6 was increased 3lc to $2.51 

Atlantic Refining Co. announced 30c per bbl. increase 
in its heavy fuel prices at Philadelphia, effective June 5. 
The company’s new prices for No. 6 oil are $2.48 tank 
cars and $2.45 barges and ships’ bunkers 

At ‘New York Harbor, most suppliers reported an in- 
crease of 30c per bbl. to $3.23 tank cars and $3.20 barges 
in their prices for 0-10 p.t. No. 5 fuel, and to $2.45 for 
No. 6, either method of delivery 

Prices for gasoline, while generally firm for cargo and 
barge lot liftings, gave many marketers cause for con- 
cern because of widespread price cutting at retail. 

Reductions of 1 to 2c per gal. in its prices for gasoline 
to dealers “to meet competition” at points in New Eng- 
land, New York, New Jersey, Pennsylvania, Delaware and 
the District of Columbia were announced by Esso Stand- 
ard Oil Co., effective May 29. Esso’s move followed sim- 
ilar action by Sun Oil, Atlantic Refining, and Socony- 
Vacuum (see May 30 NPN, p. 36) 

The decision to meet the reductions of competitors was 
made, Esso said, despite the fact that “gasoline supplies 
continue to be tight in all primary markets.” The com- 
pany’s prices in other states where it markets—North 
and South Carolina, Virginia, West Virginia, Maryland, 
Louisiana, Arkansas and Tennessee—-were not changed 


Midwest.Price cutting at retail that began in Akron 
early in March of 1950 flared with new intensity in May 
of this year and drove prices for reguiar-grade gasoline 
3.4 to 4.8¢ below service station prices elsewhere in Ohio 
(see May 16 NPN, p. 46). Standard Oi] Co. (Ohio) made 
two reductions in its Akron prices: 0.5c in its tank wagon 
price to resellers and ic in its retail regular grade price 
at company-operated service stations, effective May 23 
and an additional 0.5c cut in its tank wagon price to re- 
sellers, effective May 26 

Sohio's tank wagon price for regular gasoline to Akron 
resellers now is 12.9¢ (ex 5.5c¢ state and federal taxes) 
which compares with 15.5c posted elsewhere in the state 
The company's ex tax service station price is 16.4c, as 
against 19.8c at other points in Ohio. The “war’’ prices 
at stations carrying other brands in Akron ranged as low 
as 15c (ex taxes) “in one narrow area,” with most other 
major brands at 16.4c 

At Fargo, N. D., retail gasoline prices at major brand 
service stations were off 2.7c in a gallonage fight that be- 
gan in late May. Private brands of regular gasoline were 
selling retail as low as 18c per gal. (ex 6.5c state and 
federal taxes), although the majority were at 18.6c and 
19c, the latter having dropped from 21.7c¢ since the fight 
began 

Standard Oil Co. (Indiana) reduced its Fargo dealer 
tank wagon price for Red Crown (regular) gasoline 1.8 
to 15e (ex taxes), effective May 28, according to NPN 
sources 

Southwest. Retail gasoline price cutting, ranging from 
“sporadic” to “all out wars" were in evidence in the 
Southwest, an NPN survey showed 

In Galveston, price cutting reportedly started by a 
se'f-serve operator had reached the point where almost 
all stations made similar reductions. Most major brand 
outlets were selling regular gasoline at 15.5c (ex 5.5¢ 
state and federal taxes), while some Independents were 
selling at 15c 

The Galveston war spread to Houston, where approxi- 
mately 30 major outlets posted regular at 16c, while other 
major outlets generally have prices of 19 and 19.5¢ (ex 
taxes) Several Independents are selling at 15.4c in 
Houston 

In New Orleans, NPN sources said “quiet” price cutting 
(May 23 NPN, p. 42) had resulted in a “general reduc- 
tion” at most stations to levels 2 to 3.6c below “normal.” 

Oklahoma City reported an “all-out” war that is said to 
have been started by Independent outlets. Approximately 
98°, of the stations were involved, with the majority of 
major brand outlets retailing regular at 14.4c (ex &c 
state and federal taxes), and some independents at 13.9c, 
NPN sources said. The prewar price at most stations 
in Oklahoma City was 18.5c (ex taxes) 

East Coast—Eastern marketers said the retail price 
cutting on gasoline at Hartford, Conn., and Philadelphia 
(see May 30 NPN, p. 36) continued “as bad as ever 
maybe worse.” 

At Hartford, regular-grade gasoline still was posted at 
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Summary of Daily Gasoline Prices (May 29 through June 4) 
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GULF COAST 
All Products Continue Closely Held 


fferings continued extremely 
to late May reports. Most 
up for 1 days t six 


not in. position to 








Oil MARKETS 





general offerings in full cargo lots Prices were un 
changed, and were described as “firm” by all sources 
The most actively sought products continued to be 
quality gasolines and bunker Cc" fuel, and traders 
leclared it was virtually find an offering 
f either for June or July lifting Gas oils and heating 
Us aiso were offered sparingly, and inquiry for kKerosine 


hopeless” to 


and No. 2 fuel was said to be relatively active for the 
summer season 


One cargo lot of No. 2 fuel was available at 8c per gal 
r prompt lifting 


from 7.5¢ to Sc, with the bulk of refinery output al 
ready scheduled for delivery to 


Quotations for No. 2 fuel ranged 


regular customers 

An Independent refiner reported an inquiry for two 
cargoes of kerosine for lifting luring the summer 
months Another refiner, having also received the in- 
quiry, commented that in past years there had been 
no product he enjoyed” selling in the summertime as 
much as kerosine This season, however, he had none to 
ffer Quotations were reported from 8.5 to 9c per gal 

The general firmness of prices was said to result from 
large orders in the market to buy “at the lows,” either 
for prompt lifting or for shipment over the coming win 
ter. June gasoline drew most of the spot requests for 
material 

While the demand seldom has been stronger, trading 
was reported virtually at a _ standstill Suyers said 
they could find no leaded gasoline offerings with octane 
ratings higher than 70-72, and a general lack of spot 
offerings applied also for distillates and residual No 
sales were disclosed 


ATLANTIC COAST 
Residual Prices Headed Upward 


East Coast suppliers for the most part reported in 
creases in their prices for heavy fuel in amounts rang 
ing from 17 to 3lc per bbl. at seaboard points, effective 
June 4, following authorization for these advances by the 
Office of Price Stabilization Prices for gasoline and 
listillate fuel oils were unchanged 

In general, suppliers’ advances in heavy fuel prices 
were “to the extent that the law allows At New York 

1 prices of 30c per bbl 
were made by most major and Independent suppliers 
although several said they were waiting before making 
increases to “get reports on the competition Har 
bor suppliers « New York generally increased their 
barge prices § per bbl. for 0-10 p.t. No. 5 fuel 
and $2.45 for 

At New York 0 nost suppliers continued to 
quote 10c for barge qué ities of kerosine, although sev 
eral said they “might h to shade” if they wanted t 


move a large Sp 


Harbor, advances in residual oi 


There were p : New York of small quantities 
if No. 2 available { ) at 5.9c, and one barge 
lot was said to have : at this price Most New 
York suppliers quote 0 1 barge lots at %& 


Gasolir continued f i all points, it was said 


CENTRAL MICHIGAN 
Gasoline Lags; Prices Steady 


Demand for gasoline f most part Was g 
Central Michigan last ws jut refiners at same 
said shipments were ne ip to expectations for 
May 
Despite the lag in gasoline and first indications that 
heavy fuel inventories were building at some plants 
prices remained steady Light fuels also were increas 
ing in primary storage, but generally, inventories wer 
indicated.as “not high Prices were unchanged 
Two inter-refinery transactions were disclosed the 





Explanations of Price Tables 


The reader's attention is directed to the ! 
wing explanation v h apply to t Sun 
mary of Daily Gasoline Prices appearing on pag 
price tables appearing on pages 53 

a) [ S iseue 

The letter “X" indicates a change in prices; if 
the change is on the low of the price range, the 
X" is adjacent to the low; if the change is on 
the high of the price change, the “X" is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “X 
to the left of the new pric elimination of the 
high of a price range is indicated with an “X 
to the right of the new price 

Parenthetical figures indicate number of com 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Carg: 
table on p. 56 all prices reported are shown 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary sup 
pliers (refiners and tanker terminal operators) 
plus an even larger number of other sources 
obbers, compounders, consumers, distributors 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals 











past week One was reported purchase of 2.500 bbi« 
f No. 6 fuel at 7.25c per gal. FOB seller's plant, for 
resale The other was sale of approximately 70,000 
Quotations 
6 ranged from 78 to 8.55c, for UGI gas oil 

to 10c, FOB Central Michigan 


gals. of UGI gas oi) at 8.25c, seller's plant 


MIDWESTERN (Chicago-E. St. Lovis Area) 


Inquiries Give Light Fuels ‘Strength 


Following closely on reports in May that light fuels 


were available to quantity buyers at substantial dis 


ounts came lisclosure last week that these same 
grades were losing much of their usual summer weak 
ness” because of numerous inquiries and some buying for 
summer fill 

Cycled gasoline, however, was product seemingly moat 
affected by trends. Tank car marketers by June 1 said 
they were having difficulty placing orders at prices 
quoted to them early in May 

Refined gasoline was held closely Some refiners & 
scribed call for product at pipe line and river terminals 
as terrifi 

Heavy fuels were readily available on spot basis at 
liscounts All trade sources said, however, that heavy 
fuels virtually were not to be had” on long-term deals 
Open market traders said recent offerings of range 
il at Sc, Group 3, had been “snapped up,” and offerings 
at 8.25c, for resale, now were rare Marketers’ quo- 
tations for range oil ranged from 8.25 to 8.5c, Group 3 
while refiners quoted N« to 9c, Group 3 
Considerably more activity was disclosed and more 
erest shown in heavy fuels than early in May A 
marketer reported closing several contracts totaling 
well over 41,000,000 gals. of No. 6 oil extending, in 
some cases, to December 1952 Prices for most part 
were based “low Group 3 quotations, Chicago Journal 
of Commerce In some instances, the marketer said 
summer deliveries are to be at Sc per bbl. below Journal 
quotations 

Spot offering of approximately 25,000 bbis. of low- 
sulfur No. 6 fuel at $1.65 per bbi., for resale, was dis- 
closed. Some refiners reported June shipments of No. 6 
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WESTERN PENNA. 
Lube, Petroleum Demand Still Heavy 
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Crude Oil Prices 


No changes in crude oil prices were 


in week ended June 2 
schedules see p. 46-47 of 


reporte: 
For complete crude prices 
May 30 NPN 
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Prices at Refineries and Terminals and by Tank Wagon 
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Get them all 
at once! 


Get more sales, lots of good will 
and extra profits by shooting 
right down the middle of the sales 
alley with ELK-refined 100°, Pure 
Pennsylvania products! 


Nationally known and advertised for 
years, 100° Pure Pennsylvania lub 
ricants are preferred by sellers and 
users alike. They move faster, carn 
better profits and assure complete 
consumer satisfaction 


Build your business as so many suc 
cessful jobbers, distributors and 
compounders have done: add ELK 
refined, 100% Pure Pennsylvania 
products to your lubricant line. It 
costs you nothing to find out how 
you can profit, marketing Elk-re 
fined products in bulk or under your 
brand name. For complete details 
write, wire or phone 


ELK REFINING COMPANY 
KANAWHA VALLEY BUILDING 
Phone 2-816! 
Cherleston 1, W. Va 


Retimers of Highest Qvelity 
Pennsylvania Grode Petroleum 


Bright Stocks 
Nevtrals 
Cylinder Stocks 
Wenxes 


+ PRODUCTS," 
. oe” 


Cherter Member of GC O A —Permit Ne 25 








Refinery & Terminal Prices (Continued) 
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Marketer of Petroleum Products 


NEW ENGLAND PETROLEUM CORPORATION 


New York Boston 
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Refinery & Terminal Prices (Continued) 
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28 YEARS OF RELIABLE 
OL PRICE REPORTING 


This, in just @ few words, is the story of 
Platt's OILGRAM Price Service 

Since 1923, it been recognized 
throughout the industry as the foremost 
daily oil price reporting agency. It hos 
constantiy been top manogement’s major 
source of oil price information, and with 
good reoson. 

OILGRAM has the largest staff of 
oil price experts employed by any off 
price reporting agency 

OILGRAM is the most complete 
most comprehensive price report available 
to the oil mon 

ONGRAM hos the complete con 
fidence of its subscribers More than 
ninety out of every one hundred oil men 
who once subscribe renew their subscrip 
tions year ofter yeor 


has 


If you are dependent upon daily oil prices 
in your marketing operation, you should 
be on OILGRAM Price Service subscriber 
We invite you to accept o week's Trial 
Subscription with ovr compliments. There 
is no obligotion on your part whatsoever 


A letter of request on your compony 
letterhead is all that is required 


Write today to: 
Platt’s 
OILGRAM 


Price Service 
1213 W. 3rd St#., Cleveland 13, Obie 








HARTOL 


PETROLEUM CORPORATION 
INDEPENDENT MARKETERS 


Maine to South Carolina 


FIFTH AVENUE NEW YORK 20 WN Y 
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Tank Wagon Prices 


Prices f , . ¢ 
mepection 
separate column, 
county tax as 
aiso do né 
ootnotes 


ude tazes 
nezt column 
federai, and state taxes 
tnotes Kerosume 
eine tazes where 
ere shown 
Atlantic White Flash 
(Regular Grade 
(aso (aso 
time line 
Tw Taxes 


they do, however 
Gasohne tazes, sh 
tactude 1 be 
indicated im / 
include tases, ker 
Discounts, if any 


ATLANTIC 
REFINING 


levied are induc 
footnotes 


San Frar 
ae Angeles 


ester 
River 

New Haver 

Providence, R. I 

Atlant City N. J 

Camder 

Trenton 


Baltimore 


Va - o t Or 
- Was 
Ga 
Filia 


Jacksonville 


Mineral Spirite V.M.aP 
T.Ww Tw 


deiphia, Pa 16.5 18.0 
Pittsburgh, Pa 20.0 
Fuel Otle—T.W 

i 


Fairbanks 
21.0 Juneau 
Taxes: 
Boise 
13.4 y 7.77 only; aves 
Honolulu 
only: aveas 
: torial 
Scranton i ex ic 
Altoona 5 prices 
portum 3 1% to 


14.0 


territ 


Unt 13.15 Notes 
Harrisbur g Gesstine 
w ameport (Regular 
Wiimington, Del ann 
trad 


Dover 
Springfield, Mase ao 


Conn / ay 


Penna. & Del., add 2c per 

t.w. deliveries of less than 25 gals 
Atiant City 4&4 Camde Add 1 

4 eries of 100-29 gals a for less 

n 100 gals 

Gasoline T.W_ prices are to dealers & con 
summers; kerosine TW. f es t naeumers 

Minera! prices ails 
ard & 


IMPERIAL 


Spirits 
vent 


Faso Gasoline 
(Regular Grade 
Gasoline Gasoline 
Tw Taxes 


gals 


t 4e:t 


Alaska 


7.5¢ 


Standard 


are «= 
resellers, 2.5% to consumers 


For 
and 
and-over price 


ve “ ‘ ’ 
thew headquarters 
inapection fees per 
tmc lude sniess 
owe in Ala 1/40 


Gise city and 2. 2« 
tank Wagon prices 


Nev 
ated im 


These prices in 
CALIFORNIA 
STANDARD TT 


CHEVRON 
(Reguiar) Av. 80/87 
T 


400 gals. & over 
al 14.5 6.0 


Standard 
Diewet Standard 
Furnace OU Stove OU 
40/199 TT TT 
gals (400 gals. or more) 
18.5 10.9 12 
120 com | 11 
L] 11.8 13 
“« 20 5 11. 
h 20.! 11.5 
11 
15 
13 
H 19.3 
34.8 
21 


gas tax 

taxes are 1.5 

7.5e gas tax applies motor fuel 
taxes are 1.5¢ federa éc terri 
Ihieeel/furnace of] price ts 
orial liquid fuels tax All T.T 
Haw an gross income tax of 


f Chevror 
80/87, add t 
40-199 gals 
790 gale except for deliveries t 
e f Alaska (ex sting Chevror 
87) where 0.5¢ differentia 
delivery; for leas 
except a onolulu 
P ra 1 trade 


ther deliveries 
Aviatior 
1.0¢ for 


Chevr 


than 
add 4.% 
and 
Pr 
Balt Lake Cl 
excess of 
Supreme (Prem 
Chevror Regular 
Balt Lake wh 
than 40 gals. de 
400-gals -and 
add Sc gal 
and lees than 
delivered prices for 91/98 
and 8.0c for 115/145 
prices, except at Salt Lake 
to deliveries of 40-199 gals For 
ess than 40 gals ada 4 
deduct 3c 400 gals & over 
ank car-truck trailer, deduct 5.fc 


Lake City posted tank truck price is for 


nimum 40 
Standard 


gal deliveries 
Diesel/Furnace Off & Standard 


T.T. prices are for deliveries of 400 


wn. P EL! é 
s, Nod 


r 2 14 
Price is for Esso 


Extra (prem 
line taxes are provincial taxes 
Notes 

Prices are per imperial ga 
U. 8 gals T.W. prices 
undivided dealers 


are to 


HUMBLE Humbic Gasotine Gaso-  Kerosine San Angelic 
Regular Tank Waco 


On Wagon Au J 

Dallas, Tex 12.8 Houstc 

Ft. Worth 12.8 San > 
12.8 Port Arthur 
12.8 Notes: 


Dealer t.w. prices apply also to all 
consumers with minimum delivery of 60 


T.W. prices are to all 
consumers 


classes of dealers and on 
cals 


re For ther le eres 4 


eae 


80 
80 
80 
£0 


therwise specified 


classes 


offices, bul subject to later correction 


included both 


gasoline and kerosine prices 


“4444 ¢eee8e8e 


~ee-8ee00N-Ceunee~uw 


eESeeeeeerecee 


New « 
Bator 
Alexandria 
Lake baries 
Shreveport 
New Iberia 
Kn e 
Memphis 
hattanooga 


Tener 


evcevrerer ere 


ashville 
ttle Rock, Ark 15 
Naphthas.T.W. & Steel Bhi« 
Min. Spirits VvVuMar 


24 


19 
1 0 
462 
25.0 
FUEL o11s—T 
Ne, 1 ° Ne.4 Ne.« 
Atiantic City, N.J. 13 
Newark, N 13 
13 
Washington > 3 
Norfolk Va 13 
Danville 
Petersburg “4 
Richmond “ 
Roanoke 
Chariotte, N. C 13 
Hickory 1“ 
Raleigh in} 
Charieston 
Columbia 
Spartanburg 
istana 


$3 454 $2 Toe 
3389 26 
355 63.58 


SUF FOSR4ASSSNOwNH HOG 


kerosine prices do m 


1 Atlantic City pr 
00 gale or more 
for less than 100 


add 
gals 
(N B Prices gre Continental! 
tankwagon prices. Current 
prices may vary from the 
because of local conditions.) 
Conece I 
N tame 
(regeiar) 
Tank 
14.8 
17.2 
15.6 


(3ra 
Orade) 


lings, Mont 


Salt Lake, U 
Twin Falls, Ida 
Albuquer,, N.M 
Rosweil 

San Fe 
Muskogee, Okla 
Oklahoma City. 
Tulsa : 
Taxes: 

Gasoline tax column includes 
taxes: Albuquerque & Reewell, 6.fc¢ 
Cheyenne, lc; Casper, le 

Notes: 
TW. prices are to consumers and dealers 


Seeeeoce4o4a4ae 
eeoevoor eereey 
e- @CNNveneownwe > 


these city 
Santa Fe 


57 
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Tank Wagon Prices (Continued) 


Mobtigas 


SOCONY VACUUM 


Mottigae Aircraft 
(rede Grade Grade 

wo s! de 
rw rw rw 


(amt ow 
’ 


ty sales tax applicable t« 
f 
le 


veries 


© deliveries of 300 gals 
veries of ) 
r del 


Jameat 


OHIO STANDARD 
Aviation Gasoline (ons 


sohio sohto 

Avia Avia 
62 no 

Clear (lear 


Tw Sehic X Taner Gasoline 
( Regular-Grade) 

Con o 

sumer sell 

Tw 


N 
an 
set 


Sehio §=— Soho 
Avia 


4 
Napb- 
tha 


(sasoline 
Tases 


2 


Zanes 
Tasers 

n " 
Macounts 
' 


Tax by 


mmer t.w 

f 100 gals 
bh 
. 


Kae 


as County 
nk wagon 
inlesa 


249 gals 
ss 


INDIANA STANDARD 


was 
sik 


on rrespondents wt 


plante where soated 
Red Crown (Ree. Grade) 
Red Cr’a. Red Or'n 
Com tr 
Tw Tw 


Stanolex Furnace Ot) 
100 gals lee 174 
& over gals 


Gasoline Kerosine 
Tases 


gals cals & over 


15 
“4.5 
<hiecage, 


0 

16.1 5.5 16 

Fuct Otle-—T Ww 
Stanoiet 


Furnace Ot) 
1“ 


0 


Standard 
Heater (i 

1-098 gale 
100-149 . 
150 gale 4 
150-399 gals 
400 gain. & 

Taree 

=m Lous, Mo 
prices do not in 
where soolicabte 


a Effective 


~ 


over 
13.8 


over 13.3 


gasoline tax 
jude 4c state 


le city tax Des Molnes 
State sales, occupation 


Includes 


la., kerosine and furnace 
tas 


consumer & use taxes tc 


) 


1 


or more 
gher 


i) 


pric 


175-398 400 gals 


ot! 
be added 


supporting 


1000 to 


be 
on 


prices are FOB bulk termin 


aphthas & Solvente—Cons. T.W 

. 1 V.M.aP 

Naph- 
tha 


Varne- Sol- 
vent 
20.5 
20 


Ne. 1 Neo. 2 
Sohio Heat Sohio Heat 

12.9° 

13.9° 

12.9 

12.9° 


5 
5 
5 


5 


g ” 9° 12.9° 
5 tad 9° 12.9° 
purchase with State Tax Exemption Form 


ess than 100 gals., 0.5¢ higher. Prices at 
2499 gals 
499 gals 
mpany 


0.75¢e; 2500 to 4999 gals 
lc; 500 gals. or over 1.5¢ 
~perated stations 


le; 
250 ¢ 


* at 


Kentucky 
Standard 


Cov 


i) 


wuneeee 
POR SZeeeve 
eceeeaseeouaueeeurernrs 


jasoline tax mn 
county taxes: Mobile 
county; Montgomery 
sacola, ic city 
prices Georgia 
kerosine lc 


eo Includes these city @ 
2e city; Birmingham, ie 
le city & le county; Pen- 
Other taxes pot included ip 
kerosine le Montgomery. 
Mississippi, kerosine 0. 5¢ 


Notes: 


Consumer t.w 
Drices 


priees are same as net dealer 
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CLASSIFIED 


DISPLAYED Sévestioome t in special type or with border— Positions Wanted —IS cents a word Minimum charge $3 per insertion 
Mer a P > » in Box number counts 2 words. Copy must reach us by Wednesday 
NDISPLAYED Wanted to Buy Help Wanted preceding date of i e 
rtunities Miscelianeous lassifica 
tions set type this size without border—30 cents a word Minimum All 
harge $7.50 per insertion 


jassified advertisements are pcyable in advance 
No agency commission or cash discounts on classified advertisements 





For Sale For Sale Business Opportunity 


166 WHITE TRACTOR WA %% t FOR SALE: Gauge Poles, Drum Stick Woon FOR SALF: Il) health necessitates re 
‘ brakes il «x good re * fers r Blanks ‘ 4 DPAL LIMBPR CO ro nx managership f ndustria ibr 
Rex “66. ngh Alab business established 1902 Interested 





$2000 ne TKOWSKI 
Britain, Conn 


ou estor t manage mpany or w sel 


ght. Over $200,000 fixed assets. © 





equipped moxtern plant advantageously 
rom SALF 1948 2-a5 m Dodge tr i mn heart f laree city Make offer 
FOR SALF ) ga > mpartmer mani folded k 
ne 14.000 # my ete $1445 04 rENNS 
o., IN Kedford, Pa 


. -“ P 
— FCONOMY OIL « 


Position Open 


SALES MANAGER WANTED 
t ta ‘ 


spreader yu fler a rie te salesmen for 


HAWKE VE om co 
towa 


Write Wire Phone ne t fart 
BRUCE EF. HACKETT (Co 
621 W. Seth st t f ' pe 
Write the BE REFINING COMPANY, 


Kansas (City, Missourt . 1 
Phene—Highiand 1385 Hanna Butiding, Cleveland 15, Obie 


y 
res 
t business 








FOR SALE 





yi y t > mpartr nt 
1 ga upartme take charge of salary 


White tractor Mode WA-11 
SERVICE STATION SUPERVISOR for Met 
» r tostor t 
FOR SALE trailer Both in good r o t ‘ . pr vate brand 
$1. 500 t icts i” - ar “ : 
OLYMPIC HI-SPEED CORPORATION nes ae eg — 
14002 Lake Shore Bivd.. Cleveland, 0 ox encetient wit 
r Kenmore 1-2727 ~~ Vrite giving euperies 


nfiderntial 








We specialize in Petroleum Properties 


PETROLEUM MARKETERS > 

605 Produce Bank Bidg SERVICE STATION SUPERVISOR 

FOR SALF f the largest independent o mpanies 
Miunenpeis 3, Miancsete 1—2000 ¢ Teaiemsbhe cen . Long Island) To take complete charge of 
‘4 . rr A am. ’ tank “a 4 . ae seyer 7 salary operated stations handling 
manifolding and meter a c t Must have held a 
1 1944 K64 Internations tor ron -— ar 
1—1947 WKA Dodge r } T.BA 
equipped with air over vacuur ’ b ? neentive ..- with 
f hor ent 


Calli or Write : ‘ , { present 


SPECIAL OFFERING CHAMPION SERVICE COMPANY nqu lh be held 


AY 
. Erte Biva ¢ ce BOX 6t6 
FOR SALE Hamiltea, Obie 


USED STEEL Phone 3-582 
STORAGE TANKS a 


12.000 gallon horizontal 107° diam 
eer x 20° 0 long FOR SALE 

20,060 gallon capacity 10° 4" x 31 Now dismantling complete re- 
jong finery. All equipment to be 
20.000 gallon capacity cofled 10 sold on site of 

diameter x 34’ 6” long ™ ‘ 

20.000 gallon, 3 compartment hori Pm Bie <a 


zontal tank 10° 4” = 31° 3° long ttsb h P 
Pittsbur, » 
Im excellent eondition—Priced t B as ACCOUNTANT FOR REFINERY 


























liquidate per i i < 
Immediate delivery WEIN: TEIN ©O. ting in Mid-Continent 
Phone—Wire—Write P. O. Box 4015, Arsenal Station : gg = ny 
NEWHALL-MARSHALL-WOOD, INC Pittsburgh, Pe. wt = 
60 Chareb Street, New York 7, N. ¥ Phone Sterling 1-9388 ~ 
Phone— ortianndt 7 *000 





ROX 531 

















WE'LL CONNECT YOU WITH THE RIGHT PARTY 


Here's your chance to sell that “extra” tank vertisement in National Petroleum News will 
truck or to pick up those storage tanks you've bring you quick, effective results at low cost 
been needing so badly. Here, too, is an opportun- Let N.P.N. connect you with the right party 
ity to find that additional salesman or to make See rates and specifications under “classified 
some new business contacts above, then place your classified advertisement 

In any of the above instances, a classified ad- today 


National Petroleum News 


1213 West Third Street Cleveland 13, Obie 














STATISTICS 





Pennsylvania Oil Other Than Lubes at Refineries 


( ompited + National Peirotewm Assn from repe 


Guerre Figures in bite 


Pennsylvania Lubricating Oils at Refineries 


National Assn frees anion ¢ 
tvanta (ormde ” Figures in t ». gals 


Total tn 


District 5 Demand 


VW iaste “ 
figures in theusands of 


Nevada 
daily 


Arizona and 
hits 


( alife 
Hureau of Mines 
Mar teh 
iest aot 


Production of Natural Gasoline 


Hurean of Mines feures in bits 000 omitted 
March 


Compiled by 


Dealer and Service Station Prices for Regular-Grade 
Gasoline in 50 Representative Cities*** 


1951 

Cents Per Gallien 
Dremter te ‘ Tas sere iee 
Net Price aler ibe Statbor 
hs Tas Margin*® federal tas Ine. Tax 


MAY 1 


em 


Net Stocks of Pennsylvania Crude Oil 


Vetroteum Asan Pigures in bbls 


Mar. ‘1 heb. In 
19st 1951 


Compiled by National 
Mar 1 


190 


rc 


Midwestern Lubricating Oils 


Petroteum Kefiners Assn, from figures of If 


fieures in bbls. of 42 cals 


Western 
compantes 


MAKCH 


reporting 
1951 


Selvent Paraf 
Viscous fin 
(bs 


solvent Total 
Bright Viscous 
Steck Neutrals Neutrals 


Tetal 
Hright 


fined Biended 
stock ‘ 


MARCH. 1850 








TIRES-BATTERIES-ACCESSORIES 








der limiting battery production to 





TBA TOPICS 


specified types, to insure optimum 
use of available materials. NPA has 


Battery Sales Slow, Stocks Adequate not yet decided, however, whether 


t place a limitation on models, or 


At Present: Restrictions Cloud Future to restrict minimum-maximum am 


By Frank C. Sturtevant, TBA Editor 


Battery sales were reported as a These hopes 


perage capacities 
In addition to lead shortages, that 
some battery makers have said re- 
sulted in inventories being reduced 
to leas than one week, manufacturers 
dampened by also pointed to acute shortages of 


little slow, even for this time of year the NPA amendment to lead order sulfuric acid, with inventories down 


by those attending a recent meeting M-38, issued May 28 


being told up until the end of May 
that the battery ndustry hoped t 


get relief from the government re- from 20% to 25° 


p45) 


strictions on lead use. Representa- mary lead refiners 


tions to National Production Authori of production f 


ty of a battery shortage by next fall Although NPA 


and winter if battery output is held 
down to present levels, were thought ments, officials 


to be bearing fruit on certain terms 


of eastern TBA men. In oil industry the battery makers 
hannels at least, battery stocks are more than add lead 
reported as adequate. TBA men were list of lead forms 


to se 


“hardship” cases 


which rejected to less than three days in several 


plea, and did no instances. They compared this with 
chemicals to the the 15- to 30-day inventories which 
and materials un are “normally required for efficient 
der restriction; increased a lead deal 


pro fuction 


er’s required acceptance of DO order Zattery manufacturers also feel 
and directed pri that they should have special con- 


aside 5% sideration on lead supplies because 


f the fact that the storage battery 


did not go along industry is the greatest producer of 
with battery makers on M-38 amend scrap lead. They have pointed out 
agree with them that about one-third of their lead 


a proposed ot supplies consist of scrap, with al 





All-Glass Service Station Display Room Helps Sell TBA and Lubes 





a 


oe 


ee 


THIS SELF-SERVE handles TBA in service buildings at rear of drive area 


Vic Markov, former football star of the University of 
Washington, owns this 14-pump station, in the center 
of which is this circular, all glass display room. It is 
estimated that the station, located in Seattle, sells about 
100,000 gals. a month, a good part of it evidently on a 
self-serve basis, although service is available for those 
that want it. In addition, complete oil change, lube. tire 


JUNE 


and other conventional services are handled in large 
service buildings located at the rear of the station lot 

Mr. Markov is local distributor for Armstrong tires 
Lyons white plastic sidewalls, and Peerless tire chains 
and his station also carries a varied and complete line 
of TBA merchandise. He is about to open a new tire 
retreading shop on the premises 


61 
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» Russia n “hin rubber stockpile 
that a slight improv sidered essent 
natural rubber ak ly NPA also cont 

facturers recor 
lucing gover 
ber invent 
holds that 
quarter needed 

be he facturers 

far this 

uthority 


uitting the imports n f rubber 
products with limitation on their 
w natural rubber content, at least un 
1950 levels. white such time as domestic manufacturer 
banned and tir: an show proof of being hurt by th 

30-day nven practice Among other things, U. §S 
tire makers are growing increasingly 
bitter about the fact that white-walls 
are being imported freely, in contrast 
with U. S. production ban 


Also, t1 e output will be held 
100 f 1950 rate. These manu 


irers have been pressuring NPA 
f 


permit larger yutput heavy 


arguing that these items st Merchandising Review 
supply lespite the in L. B ! assistant sales 
1 supplies that were channell - f Aut , merchandis 


as result of the fifth t 


eling at NPA ap 
kK itput, as well 
her villian rub 
allocated mor 


vernment’s natural 


us Sparton line is 

' ompanies every 

‘ tidy profits. For 

dependable perform 

line rounds out the 
BRA program, tap 

iding local delivery 

ractors. Check thene 

ow. Write for catalog 

pecial Sparton NEW SPARTON SELF-CANCELLING 
/ — DIRECTIONAL SWITCH SCS-1A 


Mich gar 
Just out! Adapts to all trucks, most cars 
HORNET HORN. Lower Easily installed on steering column. Can POLAVISION TRUCK MIRROR. ‘Thx 


priced utility horn ilso )«6©lbe)6ccancelled) manually Indicator ees See ee pates 
Cuts reflecte re SM 
Sturdy, small, plenty blinks and clicks to show switch is operating a a 


ling howl properly. Also supplied with 7 wires for use Ful 
ta easily. Fur with adapter or conversion kits for passenger \ 


d with mount cars 
chet NEw, 


ALSO AVAILABLE: IMPROVED 
Universal Directional Signal Set for passen- MODEL 34 
ger cars, complete with 4 lamps and self- HORN 





cancelling switch * Conversion Directional 
Signal Kits, complete with self-cancelling MODEL 34 AIR-SHELL HORN. Improved 
switch for most cors (1942 thru 1950 aner ever. A SRN -priced leader 


newest ' » complet e of 








Sparton horns 


ONE COMPLETE LINE ... ONE RELIABLE SOURCE! 


ALSO MADE BY SPARTON: Polevision inside-cor rear-view mirror + Clear truck mirrors + Reflectors + Fog lamps 
Emergency lamps and stop lights + Tornado twin trumpet horn + Single trumpet horn + Su-powerhorns Twin-trumpet horn 


MAKERS OF QUALITY SAFETY SIGNALS SINCE 1900 





AUTOMOTIVE 


Orviston of 
ME SPARKS WITHINGTON 


mMPrany 
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possible shortages, Auto-Li the campaign. Attention is called to Advertising Challenged 
ito a new key-chain promotk fact that some 35,000,000 Ibs. of crit- 
ntinuing its new plan of r ical materials, including copper and 
emit Ss} plug brass, were consumed in repairing 
lamage to automobile radiators last 

year. Over 700,000 radiator replace 

ments were necessary Most of the 

vari forms of advertisin media radiator troubles grow out of neglect 
used, some ommercial m the with resultant rust and deterioration 
Suspense n show, and two says AAA 
young models, twins, who illustrated Although 
Auto-Lite’s “look-alike advertising radiator 
theme 


A marketer of ignition levices 
known as the E. G. Sales & Manu 
facturing Co f New York. has been 
ywdered by the Federa!) Trade ( 


to stop representing that its 


miasion 
products will insure quick starting 
increase the life of spark plugs and 
points, and reduce or prevent carbon 
Also forbidden is the claim that the 
devices have been tested and ap 
proved by “Automotive Test Labora 
tories of America” because the lat 
ter organization has no laboratory 
or scientific equipment, and no trained 
personnel for the purpose of perforn 
ing tests on commercial products 


some manufacturers of 
cleaning compounds might 
not be too happy over the No. 2 sug- 
. . gestion for flushing radiators with 
AAA Urges Spring Cleaning clean water, there are over-all bene- 
Service stations, oil] marketers and fits from recommendations of this 
the manufacturers of radiator chem- kind. Anything which helps to arouse 
icals are getting a big assist this public interest in better care of ra- 
ear from the American Automobile diators will automatically increase sees 
‘Assn which is conducting a cam- sales at service stations of all asso- Filling Empty Shelves 
paign for “spring cleaning” car ra- ciated products and services Pure Oil Co. sounds a timely not« 
diators The association is urging in the latest issue of its dealer mag 
its members and all car owners to azine with a two-page spread con 
jo these three things taining as many small size illustra 
1. Drain and discard used anti- Stewart-Warner is putting on the tions of items in the TBA line as the 
freeze market a new instrument called the space allows. A headline No rea 
2. Flush the radiator with clean “Motor-Minder” designed to be son for the ‘shortage blues,’ fella! 
water mounted on the dash so as to indicate appears above a line drawing of a 
3. Use a reliable rust inhibitor for to the driver any defects in carbure glum-looking dealer gazing at some 
summer driving when higher tem- tion, timing, etc., resulting in loss empty shelves. Text says that ther 
peratures and higher speeds greatly of engine efficiency. It operates or are 65 profit items in the TBA line 
accelerate rust and yrrosion. Own- the principle of the vacuum gaugé all sales winners” and suggests to 
ers are warned that last year’s anti- the manufacturer states, and can also the dealer that If you run into a 
freeze should not be re-used serve as a guide to the motorist on selling snag, shift selling emphasis 
Some impressive statistics back up economical driving habits to items in good supply.’ 


Engine Efficiency Gauge 


Y You TBA Jrregiam 
nets a nationally advedised 
taltery line, AGG CbSWWE jules 

assistance and other 


MCCCHUNG “sing help ASU P 


PREST-O-LITE BATTERY COMPANY, IN¢ 
POLEDO OHIO 
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Nal wh: 


MODERN TBA WAREHOUSE—This is TBA end of new Standard of California warehouse in Seattle, Wash., showing separate 
loading dock and entrance to separate offices, for handling TBA end of business 


Collapsible Wood Pallets Speed Tire Handling in Warehouse 


By FRANK ©. STURTEVANT 
NPN Staff Writer 


i 


gst teteee 


CE a Se a 
OOTTTORTTTTT, | "9 vee 
OTS CORR ET (iad revs 


THVVP eee 


rrevecer 


SAAR AR ALAS 


t 
et 


the pall 
the piling THREE-HIGH—Lightweight wood pallets, fully loaded with tires are stacked in tiers 





HOW WOULD YOU RANK 
THESE SAFETY. FEATURES? 


Auto safety is a vital and profitable part of 
your business. That’s why you'll be interested 
to learn that in the 1950 Westinghouse Safety 
Contest, more auto servicemen listed lights 
among the most important safety checks than 
any other item . . . 98.4% to be exact! What’s 
more, light bulbs are one of your highest 
profit items! That’s why it’s doubly important 
to check all cars for bulb burn-outs . . . for 
extra safety, for extra profit! And remember— 


When You Sell Bulbs 


SELL WESTINGHOUSE 
There’s No Better Value For The Money! 


For full details on how you can handle 
the complete Westinghouse auto 
bulb line, write to: Lamp Division, 
Westinghouse Electric Corp., 
Bloomfield, N. J. r 


sronts 

4 conte 
les oske ont items 
mn rey cot. 


LY 
, 


wenn spe-n VWVestinghouse 
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FRAMS ist in 


Cash in with this profit-making 
line in your TBA Program 


More Fram F-4 Oil Filters are in use today than 
any other make or model. This gives you the biggest 
single brand replacement market in existence 

and it’s one of the reasons more Fram C-4 Cartridges 
are sold, vear after vear 
make or model cartridge 


than any other single 


And even more important, there's a genuine Fram 
Replacement Cartridge to fit most every make or 
model oil filter 


additional gives your dealers an oppor- 
tunity to sell other profitable under-the-hood items. 


ind every cartridge change means 


oil sales 


Fram helps your dealers sell with a tailored-for- 
backed by 
biggest advertising campaign in the 
oil filter industry 


you TBA merchandising program 
the strongest 


iltration and sales! 


And only From offers Filters for Complete Engine 
Protection with an unequalled profit opportunity. 


Write, wire, or phone for complete details on the 
profitable Fram TBA Program. 


FRAM CORPORATION, Providence 16, R. I. 
In Canada: J. C. Adams Co., Ltd., Toronto, Ont 


OIL * AIR + FUEL * WATER 
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ONE MAN ASSEMBLY—W arehouseman 
Hugh Gilbert slides a pair of plywood 


dividers into position 


separate 
et 
One the si 
ng of 1 x 6-in 
the center of the pall 
t is formed by using 1 
little less than half 
pallet, and nail 
» Not quite bt 
iter rail. The 
the inside ends of 
culated so that 
lower edge 
On each 
pallet, beyon 
slot, a full length 
nailed for added streng 


Some added rigidity is ry 
mounting four small angle irons or a ae if 
the upper edge of one of the divide . 
They are mounted vertically close in 7 N 
to the common center, with two of +] v 


the angles bolted to each side of the 
same piece of wood. The clearancs 
between the inner faces of the two 
pairs of angles is a snug fit for the 
other divider 


The whole assembly thus consists 
of three members not fastened to 
gether in any way. When tire stocks 
are low, as they are today, or as in 
normal times occurs seasonally, the 
dividers can be lifted out of their 
slots, and stacked flat on top of th: 
pallets A considerable number 
idle pallets can be stacked in a sma 
space 

In the Seattle warehouse full 

yaded pallets are stacked three tier 
high. The upright plywood divider 
take the weight on their upper edg 
of the loaded pallets stacked abov: 
then There appears to be some 
give wr flexibility to the stacks 


NEW DRUM PALLET This is a new 
style steel drum pallet which can be used 
either side up. Special broad prongs of 
fork lift truck can pick drums off pallets 
from one side, or life entire pallet t 
approaching pallet from the other dire 


non 
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MR. PETROLEUM JOBBER 
America’s 40 million car own 
ers buy from their service sta- 
tions from 65 to 125 times a 
year, or an average of 95 times 
That's how often you and your 
dealers have a chance to make 
extra TBA profits from Wu1z 
1utomotive chemical sales 
Make the most of this tremen 
dous market with Wuiz prod 
ucts—they’ve got everything 
you need to build profitable 
steady TBA sales! 
Remember! Regardless of 
the size of your business opera 
tion, there’s a profit opportu- 
nity for you in the wholesaling 
of Wu1z chemicals. 


Check These WHIZ 
Sales Advantages 
A Complete, Top-Quality Line 
Above Average Profit Margins 


Strong National Consumer and 
Trade Advertising 


All tems Fair-Traded 


lLab-Tested, Time-Tested, Sales. 
Tested Products 


Free Displays and Sales Helps 


ng inf rmation 
| Brake Fluids 
s, Polshes 


wRITe Oreet T for ! 
shout Wai pr 


mM items 





R. M. HOLLINGSHEAD CORPORATION 
LEADER IN MAINTENANCE CHEMICALS 
777 Cooper St. * Camden 2, N. J 


go. Dalles, Son Francisco 


WHIZ Business is Big Business! 
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loaded tire pallets when subjected t 
a twisting or rotary strain. It is 
claimed that this much flexibility is 
f anything, an asset when setting the 
stacks snugly together. They seem 
to resist successfully any ordinary 
lateral stress such as might tend t 
topple the upper pallets if the stack 
method was not secure 


cost, as well as ease of disas 

and storage, is an important 

feature of the wood tire pallet, ac- 
ording to W. E. Travis and W. S$ 
Cordray of Standard of California's 
head office in San Francisco. The pal- 
lets are manufactured by the Ham- 
verschlag Equipment Co., a Califor 

lia company, which carried on a num- 
er of experiments before the present 

esign was developed 


TBA storage at Seattle occupies 
ye end of a large new building. The 
TBA department is separated fron 
the petroleum products storage by a 
dividing wall, giving the TBA end 
about 22,000 square feet of floor 
space, with enough overhead room to 
accommodate the three pallet tiers 
Tires as well as other TBA merchan 
lise arrive for the most part by 
railroad. Freight cars are unloaded 
na trackside dock extending the en 
tire length of the building. Tire pal- 
lets are spotted inside freight cars. 
and the tires are stacked on them by 
hand. A conventional fork lift truck 
moves, transfers and stacks the load 
ed pallets from the freight cars 

The trackside dock also serves th: 
petroleu end of the warehouse, de 
voted mainly to storage and handling 

lubes, solvents and special fuels 

drums. A 4,000-lb. gasoline-driven 
rowmotor fork lift truck is equipped 
with a pair of wide forks and used for 
moving drums from loaded box cars 

load of four drums can be spotted 
on one of the special steel drum pal 
lets, by lowering the truck forks int 
broad recesses formed by the cross 
members of the pallet 


‘Reversible’ Steel Pallets 
Used for Handling Drums 


The steel pallets for moving drums 
(see picture on p. 67) are formed 
from ordinary flat structural bars 
about 2-in. wide by ‘s-in. thick, d 
agonally sheared at the ends, bent 
to shape and welded edge to edge. Th 
pattern formed by the cross members 
provides wide slots or recesses for 
the truck forks whichever side of the 
pallet is up, while the corresponding 
slots on the bottom side permit the 
fork lift to pick up the whole pallet 
The truck operator has only to leart 
in the beginning that the fork slots 
on top are at right angles to the slots 
on the bottom. Thus the approach 
must be from a different angle de- 
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TBA warehouse, Jim Kjos makes @ 
quick, rough inventory of the stock 


Station Pioneer every 30 days, notes the movement 


since the last inventory, and re-or 


pendin ( whether the pallet 

irums only are to be moved 
The TBA end of the warehou 

ts own separate loading dock ad « Within a stone's throw 


t 

jers if necessary. It is his respor 

t sibility to guard against running out 
, rn To lin the 

Ralph Walker, under th 1 of three fect high, erect ; ; f any items aid him, authorized 

: > Sores . ‘ T . mg nal : ilmun ‘ f each item have 

S. E. Stretton, dists . edge of the north drive 


at rte t ’ r ‘ 
ua rs, althoug . attle’s waterfront there 


rvision is veste« nt ‘ ar 
sted a& square cor 


"RR aa eo Tse ne ‘ ‘ , . . 
BA of person! and! - tering Standard of ¢ 


ng ) : writ the downtown office Cc A 


ng te _ new warehouse 
post lays claim to U po h St has charge of the TBA invert 
f the World Se record, and once every quarter 

and s l 1e¢ Visits the warehouse, takes a phy 

Lean Ss i of al inventory, and makes such ad 
istments in the book as are required 
7 eans of journal entries. For a 
purposes he maintains ir 
yst records, and reports the 
goods by quantity and value 


naintained in the ware! ‘ no rmation on incoming shipmer 


TBA Shipments btained directly from supplier 
ents are mad ces; copies of orders shipped 











and for other the warehouse are sent to him da 


, 
f ! n from which an outgoing record ac 

all points in th le area are pre tion of the arrival dat cumulated, It should be noted again 
letermined by ’ mpany's traffic return cards a form of con¢ e proof however, that it has not been con 
lepartment. A _ practice frequently of transit time to present to carrie sidered worth the trouble and expens« 
used to check on carrier delays, is to when checking on delayed shipments to make daily subtractions of shij 

enclose a penny reply card in out No perpetual inventory is main ments of individual items from the 
going TBA shipments, so that dealers tained either at the warehouse or at total on hand, in order provide a 
may report time of arrival, Since the the company’s district office in down perpetual inventory, so often con 


cards are dated when they are put town Seattle. Both offices do keep ar sidered essential for TBA inventory 
n the outgoing shipment, the add nventory record, however. At the mtrol 


ments, mo 





_— -_ af 
P + phe 


; 


BIN LIGHTING—Supports directly above small accessory storage bins in the Seattle TBA warehouse give a much better light in 
bin interiors than could be afforded by high fixtures suspended from the warehouse roof 
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4 4 TIRES -BATTERI -ACCESSORIES 
Safety is Basic, too! .- oe 








DESKIDDING Battery Failures on Road Are Record 


belongs in 10.8 Million in 1950—AAA Reports 
your TBA PROGRAM 


Renewed proof that service sta The peak in tire trouble calls, which 
ms need to take better care of reached 44 per 100 cars in 1945, tap- 
eries ia seen in the all-time high ered off sharply in succeeding years 
f emergency calls due to bat to a low point in 1949 of 22.4. This 
re heading the American was followed by a reversal of the 

Assn.’s annual report for trend to the 1950 figure of 





100 cars 


530,000 battery Since the strength of the 


ry's claim to the TBA market lie 
the frequency with which the 


Iie rease I > ’ 
r 1949, re 
rmance th ywwner visits the service 
all kinds also a large part of the responsibility 
ibles r keeping the car owner out of 
trouble must rest in the same place 
10.054 000 
rir ee Oil marketers who have been doing 
<a cece veaiines a ae ymmething during the ast two years 
. about improving battery service at 
r 45.6 of all emergency calls. The ~ 
tabie and chart below show the ra 


service stations have been able to re- 
port some progress from the stand- 


point f reduction in battery adjust- 


ire and battery failures t 

ae in Danese Renn gn ne ments. Regardless of this encouraging 
‘ = > result, the AAA record shows that 

ial AAA reports dating back to 1944 the general public is suffering more 

ee. ee ee It can be seen that battery failures m battery trouble than from any 

which were at ne time well below ther cause. The figures give point t 

p tire troubles as a source of emergency 4a Suggestion advanced by an oil com- 

ECO DESKIDDING makes al ills, have r 

tires safe converts ordinary tires vell ab 

(new, used or recaps) to premium- vears a public relations problem 

priced safety treads. Makes your out 

let a complete one-stop Service Sta- 

tion with increased profits 


en sharply to a point pany TBA manager just one year ago 
ve the average for postwai that battery failures could become 





Peco Tire Deskidding is a simple, 
fast operation. Even an _ unskilled 
workman can do it. Deskidding adds 
comfort and safety to driving. Most TOTAL PASSENGER CAR BREAKDOWNS 4 
important, Peco deskidding actually Tire, Battery y7 


increases the safety-life of tires. Fol 


low up each tire sale you make with Breakdowns —_— 
Peco Safety Deskidding Service for Per 100 Cars y en el 


4 ; + + 
* SURE-GRIP STOPS 
* ALL-WEATHER SAFETY 


* INCREASED MILEAGE 


TIRE SAFETY SERVICE 


MILLIONS 


Kattertes 
18.3 


PECO MANUFACTURING CO. 
20 W. Berkley St., Philadelphia 44, Pa 


TIRE FAILURES 


ww NN 


Pie 
at + + ww, + + 
Teg - 
2000 29E22e0 a4 
— last 
—) 
_" 


—— oo oe” 


' 

' 

' 

' 

' Send me, without cost or obliga- a 
‘ tion, information on Peco Tire 
+ Deskidding Equipment 
' 
' 
' 
' 
' 
' 
‘ 
' 


Name 


- + > > 
—Z BATTERY FAILURES 


Address 











1948 1949 1950 
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BATTERY DIVISION 


GLOBE-UNION INC. 


Engineered Preducts fer Industry 
MILWAUKEE 1, WISCONSIN 


_——. 


FACTORIES SITUATED AT 
Atlante, Ge Delles, Texas Los Angeles. Calif Oregon City, Ore 
Boston, Movs Emporia, Kons Memphis, Tenn Philadelphia, Pa 
Cincinacti, Ohio Hastings-on Hudson, N.Y Minerol Ridge, Ohio § Reidsville, N. C 


NATIONWIDE 
PRODUCTION 


with 
regional economy 


Strategically placed near major 
markets, 14 Globe-Union factories 
are devoted to battery production. 
They offer to quantity distributors 
and manufacturers important 
transportation economies and fast- 
er service. Operating with identical 
methods and standards they also 
provide products which are reliably 
alike . . . dependably uniform in 
“spinning power,”’ split-second 


starting and longer life. 
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COMBINATION SERVICE STATION and ure store opened recently by Jack Neal, Inc., Texaco jobber of San Antonio, Texas 


Jobber Boosts TBA Sales By Building ee gasolins 


brands by name refer the lubr 


- - 2 . ation and car washing service; and 
Combined Service Station-Tire Store touches briefly on the fact that mé 
hanical repair service is available 
The repair shop opens off of the large 
parking lot in the rear of the statior 
building It is separately managed 


NPN Staff Writer 


0-word spot announcements for A paragraph in the letter is devoted 
» advertising the phras Jack to Miller tires and a full line of “tix 
Neal Texaco-Miller Service Center top, nationally advertised” access 
was repeated an average of six times ries. In the letter and throughout the 
lypical opening sentence ran It's advertising copy referring to th 
pen house all this week at the Jack Miller tire line, the written roa 
Texaco-Miller Service Center hazard guarantee” used by the Nea 

rganization is emphasized. An 

ss f the gener pitch of the ‘ 

f 17 radio scripts, the estab can be gained m the “Dear Neigh 
bor alutation ¢ the top, and the 
losing We'll be looking 

forward to seeing you, Neighbor— not 
Most prominently mentioned in all miy during ‘Open House’ week-but 
advertising of course, were the n the weeks and years to come A 
week attractions for visitors facsimile pen-and-ink signature, in 
ids, souvenirs, re blue ink, of Leslie R. Neal, president 

similar give-aways if Jack Neal, Inc., ends the letter 


In the photograph of the statior 


is referred to as a tire 
service center, and automobile 
scribed repair shot 


PeTROLEt M 


mpanying tn story an be set 
is “Mille e Center 
p es on the 
. th i “he familiar 
JACK NEAL, INC _- sere cag ore ‘ ( tion appears 
Texaco-Miller Tire Center 
2007 Blanco Kd. at Rosewood 
Sam J. Wall, Agent 


m the pumps 

four pump isl 
space io 
The layout 


ttl 


a little of that 
nness” which has « 
th the type of sta 
esident pumps. It is 
kind built by Jack 
as such can be looke 


is an experiment by an Ir 
mnversational tone lependent l 


| cg we w gar ! ! t) m area, besides inviting 


Salt ay and «¢ ten follo re pien » the 


Saturday ) iin ig ‘ mmoting the 
prizes Was £ t wo sets f tires 


pening week and y } and 
premiums and pri ipon 
il jobber who has his 


one set given away on the first Satur lescribe the speed pumy wh. well established TBA 
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choice of wise TBA marketers 
ipdgmeege 


¢®. 


he . 

, / 

1 - 4, Mw, 
dé 
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PENNSYLVANIA 





The complete quality tire 
line unmatched for profit 
and performance! 





You'll find everything necessary to a successful tire 
future neatly wrapped up in a Pennsylvania protected- 
territory Franchise. Broad, friendly and designed for 
your advantage, your Pennsylvania Franchise gives 
you a complete line of rugged, long-lasting tires for 
passenger cars, trucks and farm equipment. It gives 
yOu positive consumer acceptance based on quality 
reputation ...a reputation built by aggressive adver- 
tising and unexcelled performance. Make it a point 
to check up on Pennsylvania today! 





PENNSYLVANIA RUBBER COMPANY 


_~ 
MANSFIELD Se OHIO 
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Non-Related Company Handles Marketer's TBA 


Wilco Co. Set Up Special Division To Handle Equipment And Supplies 
For Union Oil Company-Operated Stations; Arrangment Excludes Tires 


NPN Staff Writer 


erchan 

i by the 

nia, although 

\ es not partic pats 

any TBA marketing, ex 

ept ‘ The TBA line promoted 
by Unior s sold and distributed by 
the Service Station Supply Divisio 
f the Wilco Co. of Los Angeles. Be 


ause many peopl n the oil indus 


try and among TBA suppliers have 
mistakenly assumed that Wileo Cx 
has the status of a subsidiary of 
Union Oil Co., NATIONAL PETROLEUM 
News has btained 
mmpanies the following information 


m their lationship to each other 


from the tw 


The thes ‘o. is not a subsidiary 
f the Inio i ‘o. but rather an 
ndependently operated manufactur 
ng and distributing company owned 
by Mr. J. A. MeNeill, Los Angeles 
Mr. McNeill, the founder of the Wilco 








OVER 20,000,000 
PEOPLE WILL SEE THE 
ON-EYE ADS. CASH 
IN ON ‘EM—WRITE 
OIL-EYE CORP. 
OF AMERICA 


WINONA, MINN 


apbcn YOUR OK 


me wi WAY 








present 


pany in 1936 
established its Service Sta 
Supply Division in 1949 follow 
ts purchase of all 
Minute Man Supply Division 
f Union Oil. The Minute Man Sup 
sion Was originally organized 


of the assets 
i the 


lion in the days when it was 
sill operating a large number of 
salaried stations, and when it was 
also marketing its own line of special 
ties, such as polishes, wax and radia 
tor chemicals 
Minute Man Supply was set up as 
& separate division to handle equip 
ompany op 
erated stations; and to distribute the 


ment and supplies for 


specialty line To these two lines 
a basic group of resale merchandise 
was added. Subsequently Union Oil 
Co. ceased the manufacture and 
packaging of its own specialty line 

salary-operated stations have been 
switched over to lessee operation; and 
the merchandising end of the oi) mar 
keting business has grown much lar 

ger than in the earlier days 


Handles TBA Line—The Service 
Station Supply Division of Wilco 
handles all of the TBA line promoted 
by Union Oil (except tires) plus such 


other items as it deems advisabl 


Union Oil sells the U. 8S. line of 
tires on a commission arrangement 
under which the tires are shipped di- 

Union dealers by United 
tubber Co. warehouses.) 


rect to 


States 


In addition to TBA merchandise 
Wilco’s branch warehouses sell and 
distribute small tools and equipment 

ms as soap, cleaning com 
towels, and similar supplies 

large volume of business is 
th Union Oil dealers, Service 

Supply salesmen call on and 
all major ympany dealers 

‘or the most 

nationally 

as bat 
er cart- 
arms and 

The current atalog example 
lists these lines: Prest-O-Lite batter 
es: Auto-Lite cables; AC and Puro 
lator filter elements; AC air cleaners 
Ray-O-Vac and Eveready flashlights 
Eveready and Auto-Lite sealed 
beams; Dayton fan belts and radiator 
hose; AC and Auto-Lite spark plugs 
Trico and Anco wiper blades and 
arms; Dill valve parts and gauges 
AC air cleaner elements; Littelfuse 


JAMES A. McNEILL, president Wilco 
Co., parent corporation of which Service 
Station Supply is one of four divisions 


Lockheed brake fluid; Pre 
stone and Skyway permanent anti 
freeze 


fuses 


Typical of the small equipment 
items carried are these tube test 
tank; spark plug gap adjuster; air 
and gasoline hose; grease fittings and 
hydraulic couplings hydrometers 
waste containers, uniforms; oil mea 
sures, cah boxes In all some 400 
supply items are carried, making the 
business, as its name indicates 

station supply house The 
dea is to make it unnecessary for 
dealers to go to hardwars 
janitor supply dealers, and a variety 
of other sources of supply in order t 
purchase those 
the operation of a servjce station 


service 


stores 


tems consumed in 


Roots of the parent company g 
back to 1936, when James A. McNeill 
quit his Union Oil job, and, with a 
partner, bought what was then a 
small concern that supplied service 
stations with a windshield cleaner 
in a bottle equipped with a spray 
device. He got a contract to supply 
the cleaner and other specialties to 
Union stations, but sales volume the 
first year was only $10,000 The 
volume is now over $3,000,000 annual- 
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ly, Dut im the ‘ 
McNeill successively 
Union Oil, first 
wax, polish 
and then the 
supply 

The Service 
sion now 


rs Mr 
a subs making 
and other peciaities 
assets of Union’s TBA 
organization 


Station Supply Divi 
warehouses lo- 
cated in Los Angeles Port 
land, Seattle, Spokane and Pheonix 
Its distribution is exclusively to serv 


yperates six 
Berkeley 


ice stations in 10 westerr 
Twenty- 


states 

> representatives regul y 

service statior 

manager 

while a 

ervised by 

managers, as fi 

Childers, Seattle; V. E 

ferkeley; R. W. Muir, Los 
J. D. Bretthauer 


lows 
Gilles 
Ange- 


Officers of the 
are James A 
Arthur McNeil 
Flaxman, vice 
patrick 
Service 


Wilco Co 
president 
president; M. T 
president; G. W. Fitz- 
Besides 


parent 
McNeill 


vice 


secretary-treasurer 
Station Supply, there are 
other divisions of the company 
A Household Division markets a line 
of about 20 household 
cluding such brand 
Insecticides, Clearex 
Stop Spot Cleaning Fluid, to name 
a few A Shoe Dressing Division 
markets about 70 shoe dressings un- 
der the Vans brand name. A Com- 
mercial Division handles private label 
packaging, and at present defense 
contract work 


three 


chemicals in 
names as Bif 
Glass Cleaner 


Chrome Care Needed 


Pontiac has sent a letter to oil 
companies enclosing instructions now 
being issued to bvyers of new Pon- 
tiacs, regarding the care of chrome 
plated parts. The instructions say 
that the plating process has been 
changed due to material restrictions, 
and that some of the “bright work” 
(not bumpers or door handles) is now 
covered with a protective coating of 
a special clear finish which must not 
be scoured with compounds 
Conventional car washing precedures 
are satisfactory where 
jetergents are 
agents 


cleaning 


mild 
employed as 


soaps or 
cleaning 
Owners are warned 
or abrasions that 
having the protective 
repaired within 
time in order to 
deterioration of the 


that any 
occur on 
coating 
a reasonably 
prevent fur 
finish 


scratches 
parts 
must be 
short 
ther 


New Directional Signal 


Sparks Withington has 
new self-cancelling directic 
switch to its Sparton line of safety 
equipment. It is claimed that it can 
be operated manually or automatical- 
ly without injuring the operating 
parts or contact points; also that it 


added a 
mal signal 


the « 


unnecessary for the 
back to 
Ss not 


mtrol arm 


nifa 


turn 


Fights Radiator Rust 


troducing a 
alled Shell Cox 
tioner 
miliar Shell color scheme and 
mark A 
text 


‘ 


rust 


laims 


Shell Ol] Co Lid 

chemical 
Condi 
with the fa 
trade 


f Canada 
new radiator 
jing System 


is in 


put up in a can 
peats 
which 


message to dealers re 
appearing on the an 
that the 
and « 


Aw, why 


product 


rrosior and lubri 


try to 


ush lamnp Sh: 


There are too 
we new 
Cavs 


water pumps It 
added to the « 
antifreeze 


should always be 
system when 


lrained, says the 


woling 
has been 
message 

Shell of Canada also 
ers a 


gives its dea 
12-volt 

This 
oblem in Can 
about 20 of the 
ears sold are English 
Chek-CPart bulletin is 
effect that any 6-volt 
can be used to test 


suggestion 
batteries found 


on charging 
in Engli 
more of @ pr 
where 


sh cars 
becomes 
ada new 

makes A 
quoted to the 
battery charger 
and charge a 


2-volt battery by hooking up three 


The average 
age cats 


“today IS 
pk 


tsi 


ag 


 atliee eve (4 million 


more 


than (0 years ado 


Anybody who thinks the lamp business is 


flickering out just ain 


‘t hep to statistics 


Lamp replacements alone are a $40 million 


baby asking you to kiss her. 


Get your share. 


The average age of cars today is 45% 


higher than pre-war, 
replacements is growing, 


Get your share of lamp sales. 


so the market for lamp 
not shrinking. 


Make it 


part of your check-up service to make sure no 
customer leaves your place with a burned-out 


lamp. And tie up with Tung-Sol 
need of every car, 


to fit every 
new or old 
Tung-Sol 
used by most 
car 


bulbs 
leading 
manuf yurere 
manufacturers 


are 


AUTO LAMPS 


who make 
truck 


a bulb 
and bus— 


TUNG-SOL LAMP WORKS INC., NEWARK 4, N. J. 


Seles Offices 


Atlanta « Chicago * Dalles « Denver « Detroit « Los Angeles * Nework © Philedeiphic 
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his line ts 


RESISTOR 


Otters cor owners new ad Ignition 
vontages found only in 


automotive type spark 


with buidtun 


plugs 


fors 


ress 
Original equipment 
on 


many leoding mokes 


of America's finest cars 


STANDARD 


engineered by 
ignition engineers for un 
surpassed performance 
Specified as original fac 
tory equipment by lead 
ing monufacturers of cars, 
trucks ond troctors 


INU combi ety \ 14 


This line is unmatched . and Auto-Lite 
is the best advertised name in the automo- 
Only Auto-Lite 


dealers the top-rated “Suspense!” 


tive after-market. offers 


show on 


radio every week and TV every week 


THE ELECTRIC 


Telede |, (hie “. 


TUNE IN SUSPENSE! ces RADIO 


rechas 


THURSOAYS 


TRANSPORT 


Rugged construction ond 
oircraft type insulator 
combine to give lower cost 
per mile of spork plug 
operation built to toke 
it another Auto-Lite 
original factory product 


the famous “spark plugs look alike, too” 
campaign in national magazines and news- 
papers... promotion program for dealers and 
jobbers all designed for greater sales. 
Ask your jobber’s salesman, or write to 

ALUTO-LITE COMPANY 


ag Db oom loreete, Ontario 


CBS TELEVISION TUESDAYS 


AUTO-LITE 





United... 


AUTO-LITE 


fe 
FUG CFE | 28, 





LAMPS 


The new Auto-Lite Bull's-Eye Lamp con- 
centrates the stray light into the main 
driving beam. Factory focused. Sealed 
under 9,000 pounds per square inch pres- 


sure. This new lamp will operate even 
when lens is cracked or broken. Offers 
you advantages for more sales. Original 
factory equipment on many leading cars. 


AUTO-LITE 


Silver Line 


CABLE 


The new Silver Line is a complete line— 
featuring silver sheath Steelductor Spark 
Plug Wire, Flexstrand Primary Wire and 
battery cable with the new power-line 
terminal that holds tight. Top quality. 
Beautifully packaged to sell on sight. 








DISPLAY BONUS—This tire and bat 
tery display was set up recently by Ger 
eral Petroleum Co., in a window of the 
Rialto building in the San Francisco busi 
ness district. The show window was made 
available without charge by the building 
owners as a good will gesture to West 
Marquis, Inc., General Petroleum's ad 
vertising agency, which is quartered it 


the building 
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ALL GLASS FRONT 

This night view of Gen 
eral Petroleum Dealer I 
4. Thome, Berkeley, Calif 
is typical of the com 
plete visibility of mer 
chandise obtained in 
many California stations 
by using a large expanse 
of glass enclosing a shal 


low display room 














HOW CARTER OIL CO. 
BUILDS TBA PROFITS 


5 hee Carter Oil Company is doing an exvellent 
job of merchandising Miller tires and is ex- 
periencing all-around success with TBA. They say, 

The Carter Oil Company and Carter dealers are 
proud of the Miller tire franchise. Selling Miller 
tires makes it easy to sell mew customers and 
depend on repeat business from old ones.” Carter 
distributes Miller tires to dealers in its eight-state 
marketing territory through its division offices at 


Denver, Colorado and Billings, Montana. 


Shown above is one of the many Carter Oil 


Company dealers throughout the Rocky Mountain 
This dealer, Harold 


area. Tanner of Longmont, 


Colorado, is a leader in tire sales because he takes 
advantage of every sales opportunity and promo- 
tion aid provided by Carter and the Miller Rubber 
Company. 

Tire service is recognized as a major factor in 
sales. Tanner even takes advantage of an often- 
overlooked source of tire sales... a pick-up and 

This type of 
plus proper promotion and top-quality 
products, has enabled many Carter dealers to reap 
highest profits from TBA. 


delivery service on distress calls. 


service, 


For details of the Miller oil company franchise, 
write: Dept. NM-6, Miller Rubber Company, 
Akron, Ohio. 
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LEC MILLER 


> SMALL-COMPANY FLEXIBILITY a 


1 Division of The B.F. Goodrich Company } 
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ALL-OUT DRIVE 
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MICRONIC OIL FILTER 


6 


in oil filter history... 


LATORS 
HUER CHECK MONTH 


Nation-wide... All through July 


Here’s the plan—signed, sealed 
—READY TO DELIVER! 


1. Magazine advertising telling more than 
57,000,000 readers about Filter Check 
Month in one week alone 2-page 2-color 
spread in the June 30th SATURDAY EVENING 
POST 2-color ads in Lire, July 2nd 


COLLIER’S, July 7th 


2. Point-of-sale display material helping 
dealers sell every motorist within eyereach 
Powerful Filter Check Posters released 
by the hundred thousand 
Broadsides to the trade 


CASH IN—Just 3 simple steps! 


|. Highlight all windows and walls with 
Purolator Filter Check display material 
all through July. 


Special 


2. Check the filter in every car. Remember 
every Filter Check is an extra oil check! 


3. Talk up Purolator’ .. . Sell Purolator 
Micronic* Refills to every motorist Sell 
an extra quart of oil with every Purolator 
refill sold! 


It's BIG BUSINESS, Mister 
get it! 


-and you éon 


Hurry! Hurry! If information is needed 
or stock —or ad material — write, or wire, 


or phone Purolator —at once 


*Reg. U. &. Pat. Of 


Removes more dirt foster . . . 
including porticies so smo! 
they're measured in microns .. 
000039") .. . Won't warp, dix- 
tort or disintegrate . . . Leoves 
importont additives m 


PLUS Protective Jacket with New 
DIRT-CHECK Windows to speed 
filter-checks, moke sales come 


foster, easier. 


PUROLATOR PRODUCTS, INC. RAHWAY, NEW JERSEY AND TORONTO, ONTARIO, CANADA 











1 Steberlite Fleediaemp Helder 
5.300 ter 150-wett Par-38 and 
8-40 lamps 

2 Stebertite $350 fer Megu! bese 
baer ps 


where diameter variations 
neghgibie Gesket does not weid 
to neck permitting lamp replece 
ments without injuring secling 
properties of goshet 


quickly assemble 

this, in turn, fitted te 1% 

pipe or fer direct connection to 
conduit 


ohting sveges 
toms ond Complete 
spect atom: Ash 
for Bullen | 20.51 


IMPROVES EmPLoyer 
WELFARE 


HE 


oO 


STEBERLITE 
SPOT and 


Silicone gasket fits cround oo vs . L ©) @] D L I G H T { N G 


Improved lighting is the surest and most 
economical method of attracting more and 
more customers. Because of their flexibil 
ity, quick and easy installation, long life 
and smart styling, Steberlites are the most 
logical answer to your lighting problem— 
they give you these important advantages 


1. Cast Aluminum, lifetime construction 

2. Factory wired for quick and easy installation 
Weatherproof articulated means for smooth, 
firm adjustment to any desired position 
Silicone gaskets to provide weather seal 
berween lamp and socket 
Cool operation—greatest possible surface 
area of lamp exposed to free air for rapid 
dissipation of heat 


COMPLETE UNITS 
No Small Parts to Handle 


Steberlites are ready for quick installation 
indoors or out. They save labor and wiring 
costs. No other small parts are required 
since Steberlites are complete units. Their 
flexible design makes it possible to use 
Steberlites singly, in pairs, or clusters of 
4$to 6 lamps. Only a tew basic units are 
required to serve most needs 


STEBER MANUFACTURING CO. 


Dept 88. Broadview (Maywood PO Ihimers 


STEBER 





TBA 





Boll Becomes Sales Manager 


er key 
ns with U.S 


Rubber runnir 
New assistant 


he Fisk-Gillette 


Lillie 


Battery Man Promoted 


Prest-O-Lits : ; ‘o. h made 

> its 

has 

I presentative 

San Francisco ars r several 

He will maks headquar 

the Prest branch plant 

and wil 1aV charge of 

throughout t West Coast 

Mountain regions. Simul 

*rest-O-Lite has appointed 

Buck as district sales 
at Denver 


New Vice President 


The manager f the Washington 
the Fram Corp. Henry T 

has been elected a vice pres 

the ym pany At the same 
mpany has increased its 

n staff and moved into new 


quarters 


Battery Maker Plans Lab 


A new engineering and laboratory 
building will be included in the Ele« 
tric Storage Battery Co.'s plant con 
struction program now under way in 
Philadelphia Features of the new 
building will be a museum of Exide 
products where company engineers 

nveniently may refer to past de 
elopments as they seek solutions t 
new technical problems; a new tech 
nical library, double the size of the 
present library; and the latest equip 

rent for spectrographic, photo-micro 
raphic and X-ray diffraction studies 


New Name for TBA? 


ffers this suggestior 
that the traditiona 
TBA be alter 
standing for tire 
and necessities, as m 
ly describing the actual 
part 
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Mr. Kendall 


As managing partner of the F. P 
Kendall Oi] Co., Chattanooga, Tenn 
27-year-old F. Paul Kendall, Jr., is in 
charge of more than 50 service sta- 
tions located in six states 

Mr. Kendall started working for 
his father’s company as a boy. He 
worked around the service stations 
after school and during the summer 
After his discharge from the Army 
he became a service station manager 
then a warehouseman, a bulk plant 
manager, bookkeeper and on through 
the ranks until he was made manag- 
ing partner, which position he has 
held since 1949 

Operating from Charleston, W. Va 
to Miami, Fla., the company is com- 
pleting construction of a multi-pump 
service station on U. S. Highway 
No. 1 in Dania, Fla, Stations are also 
under construction at Beckley, W 
Va., and Decatur, Ala. Recent pur 
chase was made of the retail outlets 
of Southern Oil Co. in Miami 

Zecause Mr. Kendall believes “the 
principal task of the 
train personnel in selling and serv 
to the customer,” he is planning to 
expand the company’s training fac 
ties 

Mr. Kendall lived for eight years 
n Memphis, six years in East Ten 
nessee and 13 years in Chattanooga 
where he graduated from McCall 
school. He attended the University 
Tennessee until he was called in 
service. He spent 34 n 
Army Air Force and was discharged 
in October, 1945, with the rank 
Lieutenant. He then entered the Ur 


jobber is to 


onths with tr 


ersity ~ Chattanooga wheres 
ajored in business administration 
Mr. Kendall resides with his wife 
Peggy in the 
f Chattanooga, The couple has thre« 
jaughters, Kay, Judy, and Anr 
. . 


Dallas Heights sectior 


T. W. (Buddy) Thornhill, president 

Charleston Oil Co 
5S. C., has moved into a new office 
building 
plant Mr. Thornhill also has ex 
panded into the LP-gas 
which he calls the Seaboard Gas C: 
He has a fleet of tank trucks and 
service trucks and 48,000 gals. stor 
age for propane gas 

Mr. Thornhill is a member of the 


f Charleston 


located at the company 


business 


board of trustees of Clemson College 
and the Soil Conservation Board. H« 
and his wife recently took a trip 
abroad where they visited Norway 
Sweden, Denmark, Holland 
France 


3elgiun 
Switzerland and England 
. . . 

Max Dietshe has been appointed 
manager of Sun Oil's Southeastern 
marketing region, with headquarters 
at Jacksonville, Fla Mr. Dietshe 
who has been assistant manager of 
Sun's New York marketing 
since 1935, succeeds the late C 
ilton Wright 

Thomas S. Horrocks will replac: 
Mr. Dietshe at New York. Mr. Hor 
rocks had been manager of Detroit 
River Rouge district since 1948 

Thomas F. Neal, former manager 
of the Detroit Hamtramck district 
rill become district manager at 

ver Rouge 

Succeeding Mr. Neil at Hamtramck 

Elmer R. Bradiey. Hugh R. 


region 
Ham 


RETIRING PRESIDENT of the Virginia Oil Men's Assn. FE. J 


Home Oil Co., 


sociation president W. T 


Alibee w replace Mr 
Boston district manager, and James 
Cc. Tilley, formerly district manager 
at Bridgeport, Conn., will succeed Mr 
Allbee as manager of the Providen 
R. L., district 


Sradiey as 


Myles Hall, president of Como Oil 
Co., Duluth moved into new 
headquarters } 1 at 416 East 
Street The building in 
offices, truck storage 
24-hour oil burner service department 
and a sheet metal shop 

Mr. Hall is a director of the North 


west Petroleum Assn 
* > > 


Superior 


cludes general 


In reminiscing about the old days 
Chartes and Donald Laher of Harry 
E. Laher and Sons, Everett, Pa., re 
call the first contract their company 
had This was in 1898 and it was 
for supplying kerosine for 
lights which netted the company 


$8.00 per month! 


street 


. . . 
Clarence 8S. Beesemyer, executive 
vice president of General Petroleum 
was honorary referee for the 1951 
Memorial Day Indianapolis 500-mile 
automobile race 
. . > 
Walter Levy, oil consultant and 
former Economic Co-operation Ad 
ministration petroleum chief has 
been appointed consultant to the 
President's Materials Policy Con 
mission 
ses 
Claude FE. Fuller, president, Fuller 
Oil Co., Hicksville, Ohio, has added a 
rBA line and oil heating equipment 
and service 


Schul, left, Virginia 


looks on during the spring meeting May 18 at Richmond, as new as 
Hyde, right, Gulf Oil, is congratulated by Rep. T. B. Stan 


ley. Mr. Stanley, a member of the House Commerce Committee, was the keynote speaker 


at the convention, coming out in favor 


of state control over the oi! tidelands 
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bE. B. Redpath, « 
Al since 192% now <« 
president; H. H. West, 


sistant to the 7 


A. Jackson, 


aasistant 


resident 
assistant 


> pres 


Fox, assistant 


of president 
Mr Redpath 


1905 as a 


fice and a year 


Redpath 


Are your dealers cashing in on the extra profits from 
Warner Cooling System Protector? No cooling sys- 
tem service is complete unless the radiator is kept 
clean all summer with Warner Cooling System Pro- 
tector. Aet now —be sure your dealers aren't missing 
these important extra sales. Make sure they're fully 


stocked with Warner Cooling System Protector. 


BY THE MAKERS OF 
Warner Radiator Cleaner 
Warner Service Cleaner 
Warner Liquid Solder 


» 
, FAMOUS NAME IN AUTOMOBILE HISTO 


WARNER.PATTERSON COMPANY 


WARNER RADIATOR PRODUCTS 920 S MICHIGAN AVE. CHICAGO 5, LL 
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He has been a director 
mpany since 1932 
Mr. West joined Ohio Oi] in 1922 
as a stenographer In 1926 he was 
made secretary to the treasurer He 
became assistant to the president in 
1941 and has been assistant sect 
since 1948 
Jackson taught rural sch 
completing his education 
ersity of Illinois, where h 
lis degree in 1932. He joined 
counting department at 
a year later He was 
Findlay in 1935 and 


assistant mptroller 


1947 


Gien Kobinson, Qualit 
( Marion, Ind., has 
and f his own f 





COMING MEETINGS 
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Ine 
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Peonsjsivania Grade Crude (il Assen 


American seociety for Testing Materials 


American ‘Sertety of Mechanical ft agineers 


atuny 
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National (1! Jobbers Council 


ALGUsT 


Sectety of Autometive Pagineers Ne 


National Congress of Petreteum Ketailers 
‘ ‘ 


SEPTEMBER 
O11 Industry Information Committce 


w York, Set < 


Kansas (1) Men's Asan 
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NOW!...The newest... finest... 
most modern plant for compounding 
and packaging lubricating oils 


Month by month you see the proof piling 
up of still more Cities Service growth 

strength progressiveness. Now the 
latest Cities Service facilities have been 
added in Chicago's Cicero district. Here 
a completely modern 25-million-gallon 
plant is in full operation today, to serve 
you with lubricants of characteristic Cities 


Service quality 


The size of this complete plant. . .its 
rail and water transport advantages...and 
the excellence of its output signify the 
progress Cities Service is attaining 
throughout its marketing area. Cities 
Service has been progressive and will 
remain so, always striving to provide its 
dealers... .its customers... with the finest 


petroleum products made. 


® 


¢ 
/ 


© 


Cities Service Terminal & Compounding plant, 
Chicago, Illinois 


Newest link of PROGRESS 
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PENNSYLVANIA PETROLEUM ASSN. officers and guests are shown at the group's recent meeting at Bedford Springs, Pa. Left 

to right, G. E. Phillips, president; P. N. Risser, director; T. F. McGarey of Cities Service; L. T. White of Cities Service; J. E. Stev 

ens, executive secretary; R. F. Haller, treasurer; Philip P. Peters, director; M. D. DeTar, director; Milton Bacon of Columbia Broad 
casting System; J. A. Kelley of Cities Service; and L. H. Setzer, director 


Gordon Wilson, vice president of H. H. Heimple is now president of Samuel Stiefel, president of Sover 
Galen E. Wilson Petroleum Co., Sag Derby Oil Co., Wichita, succeeding eign Oil Co., Chicago, has been mad 
naw, Mich., was elected president of Henry Zoller, who was re-elected a exclusive distributor for MacMillan 
the Saginaw Valley Oil Men's Club director of the company motor oil for the Chicago area 
at a recent meeting W. G. Tierney was named vice 

Robert T. Schindehette, Saginaw president and Hale T. Ritchie was 
Oil Co., was elected vice president made chairman of the board 
William Trinklein, Trinklein Oil Co 
Frankenmuth, was elected secretary ADVERTISERS’ INDEX 
and Devere Mosher, Quality Sea! Oj) 

Co Saginaw, was made treasurer John D. Funk has been named to Ar an Flange & Mfg 
Russ Schafer, Don MacDonald and the Western Oil and Gas Assn. pub- Ir , 
Richard Payee were elected directors lic relations department to serve as Jackson, It 

a me oe field representative, succeeding Ar- ; 

Socony-Vacuum's Rebert Cameron thur R. McQuiddy. Mr. Funk has 
has been made vice president of th« been with the California State Cham 
Office Executives Assn ber of Commerce 





DISTINGUISHED SERVICE AWARD—George G. Oberfell, left, retired vice presi 
Jent of Phillips Petroleum, received the Distinguished Service Award of the Liquefied 
Petroleum Gas Assn., at its May convention in Chicago. Mark Anton, center, presi 


dent Suburban Propane Gas Co., Whippany, N. J., presents the gward. Watching the 


presentation is Peter Anderson, Utilities Distributors, Inc., Portland, Me., and presi 


dent of LPGA 
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Speed is essential if trucks are to moke 
deliveries on time. But speed aione won't 
Oe ee a ee 
prevent delays in getting away under 
full loads, climbing grades, pulling ovt of 
tough spots. 


Eaton 2-Speed Axles provide drivers with 
Pe ee 
by the two geer ratios which Eaton provides 


Axle 


Division 


for every conventional one. From “low low" 
A 
find the most efficient gear ratic to deliver 
pulling power when needed, speed when 
desired. The result is faster running time. 


And, exclusive Eaton features assure longer 
axle life. Your truck dealer will gladly explain 
eM a 
tion, and other outstanding features. 


EATON MANUFACTURING COMPANY 
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for hot weather 


, 


protection 


SUMMER 
LUBRICANTS 


A Complete line of Finished Oils- Blending Oils-Greases € Bases 
FOR SALE UNDER YOUR OWN BRARD NAME 


SUN OIL COMPANY °* Phi ladelph: ta 3, Pa. * In Canada: Sun O;! Compon 





